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Narsery Salesmen and Stores Merchandising Stock Simultaneously 
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AMERICAN NURSERY TRADE BULLETIN 


Chief Exponent of the American Nursery Trade 
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Write for Samples and Price List 






LESS THAN CLEAN - NEAT 
BURLAP BUNDLES 
DOES A KEEPS THE 

BETTER JOB MOISTURE IN 


We will send full size working —- that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 
SAXOLIN is two sheets of kraft cemented with 
cote filler and crinkled to stretch and conform to shape of 
undie. 


The Preferred Stock 
| ) It's Time to Think 
About Your 





SPRING REQUIREMENTS 


The outlook for a good Spring busi- 
ness is bright. 


Now is the time to anticipate your 
Spring requirements when choicest 
stocks are available. 


The Spring Bulletin contains page 
after page of fine assortments of the 
famous J & P Preferred Stock that you 
will want to check over. There is an 
unusually fine assortment of perennials 
available. 


Make your reservations now. We'll 
ship whenever you say. 











It’s waterproot—tough and easy to handle. i 


If you are using any special size material for ——- ing 
tell us the size and we will send samples. Try SAXOLIN 
now and be ready for your next shipping season. 


—JACK & PERK | 















olesale On 
Newark , New York. 


— a =~ 


-- Cleveland, Ohio 





Specialty Dept. 
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1847 1932 


The G P M trade mark means more and more 
ifii| every day. Its absolute trustworthiness and 
Aui| the uniform dependability of the product 


A complete line of trees, shrubs, evergreens and fruits. 


Write for a circular on our new automatic planting machine. 


| makes it the natural choice of discriminating 
A} buyers. 
daa | ATKINS & DURBROW, Inc., 
A980) 165-D John St. 
/ New York, N. Y. 


THE 


ONROE 
NURSERY/ 


i. E ILGENFRITZ’ SONS COMPANY 
; Monroe, Michigan 














VINCENNES NURSERIES 
W. C. REED & SON, Vincennes, Ind. 


Wayside Gardens 


HARDY PERENNIAL PLANTS 





This is our 


Fortieth Year in the Production of 





EXCLUSIVELY CHERRY TREES 
Service and Satisfied Customers has been our motto. 
Write for Trade Lis ce 











Quality and reasonable prices will interest you. 
SUBMIT LIST OF PROBABLE WANTS 
either by the hundred, thousand or car load. 


REMEMBER 
Specialization stands for Quality and lower production costs. 


Now Is the Time To Plant 


THE WAYSIDE GARDENS co. 
MENTOR, OHIO 
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THIS DEPARTMENT REPRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 


Including That Which Has Heretofore Been Imported 
The American Plant Propagators’ Association, Organized in 1910, Will Hold Its Fourteenth Annual Meeting 
in West Baden Springs, Ind—H. L. Haupt, Secretary, Hatboro, Pa. 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY, UNDER YEARLY CONTRACT 









* EVERGREEN 


‘TREES 


For Ornamental or Forest Planting 


Trees of Enown quality; raised from SEED at 
our Nurseries under personal supervision, based 
on 20 years’ experience. All varieties. Sizes 
range from seedlings, thru 3, 4 or 5 year trans- 
plants, up to 20 feet tall. Prices astonishingly 
Reasonable. Write for Catalog and know about 
our guarantee. ‘ 


FRANKLIN FORESTRY Co. 


\89 STATE ST. BOSTON, MASS. 
NURSERIES AT LRA 


co IN - 
a Weare SesUOOURY — PuyMouTH 
> m2 ——. ge —— 0 
a) M4 Died a nal: ania 








LINING OUT STOCK 


EVERGREENS 
TREES 
SHRUBS 


Send for our price list of 
HARDY NATIVE TREES, SHRUBS, 
and PLANTS 
L. E. WILLIAMS NURSERY CO. 
Exeter, N. H. 





Cuthbert 
RASPBERRY PLANTS 


Strictly mosaic-free plants suit- 
able for foundation stock. Have 
passed three inspections this 
year. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 








TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (evercreen & vecipvovus) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 














Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutHerForp, N. J. 








EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 
Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 








IF YOU GROW 


Lining-Out Stock 


You should be represented 
in this department regularly. 


Write for adbertising rate 


AMERICAN NURSERYMAN 
Chief Exponent of the Trade 
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DIRECTORY OF NURSERY TRADE ASSOCIATIONS OF AMERICA 


—_——— —————}] 











American Association of Nurserymen— 
Charles Sizemore, Secy., Louisiana, Mo. 
1932 Convention—West Baden Springs, Ind. 

Alabama Nurserymen’s Association—H 
A. Pauly, Secy., Birmingham. 

Arkansas Nurserymen’s Ass’n.— W. M. 
Moberly, Secy., Sulphur Springs. 1932: 
Fayetteville. 

California Assn. of Nurserymen—Henrvy 
W. Kruckeberg. Secy., 340 S. San Pedro St., 
Los Angeles, Cal. 

Connecticut Nurserymen’s Association — 
A. E. St. John, Sécy., Manchester. 

Eastern Canada Nurserymen’s Associa- 
tion—Chas. K. Baillie, Secy., Box 158, Wel- 
land, Ontario. ~ 

Eastern Nurserymen’s Association—Rus- 
sell Harmon, Stroudsburg, Pa. 

Fruit and Flower Club of Western New 
York—W. R. Welch, Secy., Geneva, N. Y. 

INinois Nurserymen’s Association—Miles 
W. Bryant, Secy., Princeton. 

lowa Nurserymen’s Association—C. C. 
Smith, Secy., Charles City. 

Long Island Nurserymen’s Association— 
H. Fiel, Secy., Lynbrook, L. L. 

Ass’n of Kansas Nurserymen—Charles 
Scott, Secy., Topeka. 

Kentucky Nurserymen’s Association—Al- 
vin Kidwell, Secy., St. Matthews. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, Secy., West New- 
bury. 


Michigan Association of Nurserymen— 
N. I. W. Kriek, Secy., Lansing. 


Minnesota Nurserymen’s Aseociation— 
W. T. Cowperthwaite, Secy., 20 W. Fifth 
St., St. Paul. 

Mississippi Nurserymen’s Association—M. 
B. Allen, Secy., Lilydale Nurs., Long Beach. 


Missouri Nurserymen’s Aseociation — 
William A. Weber, Secy., Affton. 


Nebraska Nurserymen’s Association— 
Ernst Herminghaus, Sec’y., Lincoln. 


New England Nureerymen’s Aseociation— 
W. N. Craig, Secy., Weymouth, Mass. 

New Jersey Association of Nurserymen-- 
Fred D. Osman, Secy., New Brunswick. Feb. 
25-26, Robert Treat Hotel, Newark, N. J. 

New York Nureerymen’s Aseociation— 
Charles J. Maloy, Secy., Rochester. 

Northern Retail Nureerymen’s Association 
—H. G. Loftus, Secy., 19 Arthur Ave. S. E., 
Minneapolis, Minn. 

Ohio Nurserymen’s Association—G. Wal- 
ter Burwell, Secy., 4060 E. Main St., Co- 
lumbus. 

Oklahoma Nureerymen’s Association — 
Mrs. W. E. Roy, 5310 Belle Isle Ave., Okla. 
City. Jan. 13, Oklahoma City. 

Oregon Nurserymen’s Ass’n.—Eldon Der- 
ing, Secy., Peterson & Dering, Portland. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, Secy., Burton, Wash. 

Pennsylvania Association of Nurserymen 
—H. L. Haupt, Hatboro, Pa. 


Rhode Island Nurserymen’s Association— 
Chas. Kempenauar, secy., Portsmouth. 

Rio Grande Valley Nurserymen’s Assn.— 
H. L. Bonnycastle, secy., Mercedes, Tex. 

Rocky Mountain Nurserymen’s Assn.— 
Chas. C. Wilmore, Secy., Box 382, Deaver 

South Dakota Nurserymen’s Aseociation 

-J. B. Taylor, sec’y., Ipswich. 

Southern Alabama Nurserymen’s Ase’n.— 
W. H. Pollock, secy., I . 

Southern California Nurserymen’s Ase’n.— 
L. B. Merrick, Secy., Merrick Nursery, Whit- 
tier, Cal. Hold monthly meetings. 

Southern Nurserymen’s Aseociation—W. 
C. Daniels, Sec’y., Charlotte, N. C. 1932: 
Chattanooga, Tenn. 

South Texas Nurserymen’s Ass’n.—R. H. 
Bushway, Secy., 304 McGowen Ave., Hous 
ton. 

Southwestern Nurserymen’s Association— 
Mrs. Thomas B. Foster, Secy., Denton, Tex. 

Tennessee Nurserymen’s Asecoiation—- 
Prot. G.°M. Bentley, sec’y., Knoxville. 

Twin City Nurserymen’s Association—J. 
Juel, secy., Hoyt Nurs., St. Paul, Minn. 

Virginia Nurserymen’s Association—W. N. 
Roper, Secy., Petersburg. 

Western Association of Nurserymen— 
George W. Holsinger, Secy., Rosedale, Kan. 

Western Canada Nurserymen’s Aseocia 
tion—T. A. Torgeson, Sec’y., Estevan, Sask. 

Wisconsin Nurserymen’s Aseociation—M. 
C. Hepler, sec’y., Pardeeville. 





LESS THAN FOUR CENTS A WEEK—Issued ist and 15th of each month. The National Journal of Commercial Horti- 


AMERICAN NURSERYMAN 


Chief Exponent of the Nursery Trade 





culture. National and international circulation. 
of 2500 Nursery readers. 
$2.00 per year; two years for $3.00. A one-inch advertisement for $2.10; under 


Union. Journal appreciated by u 
yearly term, $1.90. 


Reaching every State in the 
Subscription: 
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More $ $ $ by Saving Cents 


With today’s low prices, your surest way to increase profits is (1) to sell 
more stock (2) at lower production and selling cost. You can do this with 
the complete, practical information available now for the first time in 


The 


Modern 
Nursery 


By ALEX LAURIE 
and 
L. C. CHADWICK 


For nurserymen, florists—everyone who grows or sells ornamental or 
fruit plants—it is as necessary as a mariner’s chart to an ocean pilot. Com- 
mencing with a survey of the nursery business, it contains chapters on the 
location and layout of the nursery; tools; structures for propagation; soils 
and fertilizers ; several chapters on the different methods of propagation, all 
containing the latest results of practical research; cultural practices; con- 
trol of pests; storage, packing and grading; office management; selling 
methods; nursery laws and quarantines; and plant patents. 


C. E. Cary, Educ. Director of the A. ual nurseryman may have in his library, 
A. N., says: “With a copy at hand for The Modern Nursery should be added.” 
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Order Now 


from our new and complete 
list of 


LINING OUT STOCK 


. . « more than 500 varieties, 
grades and sizes from which to 
choose. Both deciduous and 
coniferous items .... Buy now 
and have varieties you want 
when you want them... . All 
stock is hardy, field grown, and 
will produce A-No. 1 stands in 
nursery rows. ... Write today 
for your copy of this complete 
list. We have 400 acres in 


Transplanted Ornamentals 


. . . Trees, Shrubs, Ever- 
greens, Vines, Perennials, 
and Rock Garden Plants. 


NAPERVILLE NURSERIES 


Naperville, Illinois 














ready reference the various workers in 
the nursery can now determine the cor- 
rect solution to the many problems that 


A seed importer and wholesaler says: 
“The chapter on propagation from seed 
answers so many questions which we re- 








FUMIGATE 


WITH 


are presented day by day. The general ceive from customers that the book ° 
Ho Ss oS Sa —_ should be of immense value to those in Sterlin g 
Pp ° . or contemplating entering the nursery 


Tobacco Powder 


sery employees can read it, study it, and 
profit thereby.” 

A nurseryman says: “It will save 
some nurserymen hundreds — perhaps 
thousands—of dollars this coming sea- 
- to read the propagating tables 

one.” 


trade. 


The book contains 500 pages of tested 
information, with 110 illustrations and 
70 useful tables. Based on actual prac- 
tices of leading nurserymen in every sec- 
tion of the country. If you use but one- 

An editor says: “No matter what lit- tenth of its ideas you will get back your 
erature a nursery concern or an individ- investment many times over.” 


Built sturdily and bound in wear-proof fabrikoid to give 
service in your office, potting shed, greenhouse and in the field. 
Sterling Tobacco Powder. You have the best 


Price $5.00, postpaid from 
tobacco powder which I ever used. We have 


AMERICAN FRUITS PUBLISHING COMPANY, INC. |] }j ste" ots 5 5s eos 


P. O. Box 124 R ochester, N. Y. AMOS KIRCHHOFER. Geneva, Ind., R-1 


BOXWOOD 


trol certain. Its low cost makes it the most 
economical method you can use. e guar- 
Old English-Dwarf 
1 100 1000 





LEADING GROWERS DEPEND 
UPON IT FOR PROTECTION 
AGAINST—THRIPS, APHIS, 
BLACK FLY, MIDGE, ETC. 
HERE IS SOUND EVIDENCE 
June 1, 1931 


Sterling Remedy Co. 
ar Sirs: I enclose check for 300 Ibs. 














antee quick delivery and freshly ground 
powder. 
25 Ibs., $2.00; 100 Ibs., $5.00; 500 Ibs., $17.50 


Sterling Remedy Company 


1404 CYPRESS LOUISVILLE, KY. 





SEEDLINGS—SCIONS 


Apple Seedlings—French Crab 
Mahaleb Seedlings—Western grown 














ae SE ere eres 15 12% .10 Apple Scions—50 varieties 
oo = sein = = :~ Grafting Supplies, Grafting Thread, 
-10 in. 3 eye. . : . 
10-12 in. XX,B&B.... 1.00 .75 65 Rativen, Tape, Wan I E & A N 


Send for complete list. 


Willis Nursery Co. 


WHOLESALE NURSERYMEN 


Ottawa, Kansas 


12-15 in. XXX, B & B... 1.25 1.00 90 


Special prices on large quantities 
Dark green healthy foliage, uniform size. 


GOLDSBORO NURSERIES 
Goldsboro, North Carolina 


TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 




















YOUR ONE INCH BUSINESS ANNOUNCEMENT 
Can be kept standing in the columns of the Chief Exponent the year 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 





around at a cost of less than 90 cents a week. Write for particulars. 
AMERICAN NURSERYMAN, Rochester, N. Y. 








AMERICAN NURSERYMAN, Chief Exponent, 
twice a month $2.00 per Fag Two years, $3.00; 
Three years $4.00. Canada, $3.50; Bun | $2.50. 











Unite with Six Hundred Representative Nursery- 
men throughout the country to protect your interests | 
and advance your business. Only Nurserymen of high 


Is accomplishing much for the Nursery Trade. 
With a record of fifty-six years of service. 
Practical departments and active committees. 
National conventions of inestimable value. ideals are eligible to membership. 
President—E. C. Hilborn, Valley City, N. D. Vice-President—Paul Stark, Louisiana, Mo. 


Write CHARLES SIZEMORE, Secretary, Louisiana, Mo., for full particulars 
1932 CONVENTION, WEST BADEN SPRINGS, INDIANA 
— —-—-~- a ee —— mene 


—— 


























. 











EDITORIAL DEPARTMENT—C ti on any sub- 
ject connected with Commercial a N 
boriculture are cordially invited by the Editor; also articles en 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also s be pleased to re- 
produce engravings relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. Engravings will 
be made from photographs at cost. 
Advertising—Last forms close (semi-monthly) on the 10th 
and 25th of each month. If proofs are wanted, copy should be 
| om hand one week cartier. 
“AMERICAN NURSERYMAN?” is distinctive in that it reaches 
| gam exceptional list and covers the field of the business man en- 
gaged in Commercial Horticulture—the carlot operator. Here is 
concentrated class circulation of high character—the Trade 
Journal of Commercial Horticulture, quality rather than 
quantity. 
“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, 
RALPH T. OLCUTT 
Editor, Manager. 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean chronicling 
of commercial mews of the Planting Field and Nursery. An 
honest, fearless potter & harmony with the growing ethics of 
2 met s. 





Ceoperation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of its 
units, 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FBEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is untrammeled 
in ite ab tion and rates the welfare of 
the Nursery Trade above every other consideration. 

OF This Magazine has no Rey whatever with _@ par- 
ticular enterprise. Ab d and i t im all 
its dealings. | 

Though it happens that its place of publication is in the cast- 
erm section of the country, it is thoroughly National in its char- 
acter and International in its circulation. 

Its mews and advertising columns bristle with announce- 
ments from every news corner of the Continent. 

It repr ts the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distriba- | 
tion. | 
39 State Street, 

Rochester, N. Y. 





























Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Aiken, George O.........6.: Cuthbert Raspberry, Plants....... 47 
American Bulb Company....importers Bulbs, Seeds, Etc....... 61 
American Forestry Co....... Trees One Garwbs ...ccccccccceces 61 
American Landscape School.Landscape Architecture .......... 65 
Atkins & Durbrow, Inc...... EP eer re verre eT 46 
I, as nies cctipne denne Strawberry Plants ............... 67 
Merman, BG. Po. occveseeas General Nursery Stock ........... 65 
Bernards Nursery .........- Cutleaf, Weeping Birch .......... 67 
Blountsville Nurseries ...... a. WOTTUT ETT eee 61 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc........ 47 
Bridgeport Nursery ........ General Nursery Stock............ 67 
Bristol Ws steabkdanbancnn WOO. 5 adi datesnnssacseadis inde 61 
Burr & Company, C. R...... General Nurssry Stock ........... 64 
Canterbury Nurseries ....... I sa ccc cc ond ves ccnqueecevex 63 
Ghase Gan Ge. .....sccccccoes II vide cnececesasccvestseeess 46 
Chase Company, Benjamin..Nursery Labels ............+++++: 67 
Clark & Son, Walter E...... IS. THE ax ome ccisnccceensecen 65 
eee Hand Colored Photographs........ 63 
DUNNE, 4o<uasssawenwas Growers of Young Stock.......... 47 
F. & F. Nureeries........... General Nursery Stock ........... 53 

Saeki ndandae kee cedive 65 


Fairview Evergreen Nurs.... 


Ferndale Nursery 


Forest Nursery Co., Inc...... Evergreens, Shrubs, Trees ........ 50 
Foster Nursery Co.......... Grape Vines, Currants, Etc....... 67 
Franklin Forestry Co........ Evergreen Trees ...cccccccccgcves 47 
Goldsboro Nursery ......... Old English Boxwood ............ 48 
_ EE bv tucvenneweda Tree and Shrub Seeds............ 63 
Hill Nursery Co., D......... Evergreen Specialists ............ 68 
Hobbs & Sons, C. M........ General Nursery Stock........... 67 
Hogansville Nurseries ...... ... 8 rer rr tee TTS 61 
Horticultural Advertiser .... Trade Paper .............eeee00- 65 
Howard-Hickory Co. ....... PY REE a bv Senessenscnndioones 65 
Howard Rose Co........ ee 5 csc nacdbndaecaccvnéestet 63 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals........... 46 
Jackson & Perkins.......... General Nursery Stock ........... 46 
Kelsey Nursery Service..... Route: Dad: Geass oc cnesevccuvin 64 
Leonard & Son, A. M....... oe ES eS ee 63 
Lindley Nurseries ........ -.-Special Announcement ........... 59 


Linville Nurseries .......... Rhododendrons, Etc. ............. 63 
Lovett, Lester C............ Privet and Goerberis........ cece 61 
Modern Nursery ............ Laurie and Chadwick ............. 48 
Monroe Nursery ............ Fruits and Ornamentals........... 46 


Mosbaek, Ludwig Evergreen Seedlings, Transplants. 65 


Mt. Hope Nurseries....... OO ee ee 63 
Murpheys Sons, R. H........ General Nursery Stock ........... 61 
Naperville Nurseries ........Lining-out Stock ................. 48 
Northeastern Forestry Co....Lining-out Evergreens ........... 47 
Norton, Sere eee Pin Oak Seedlings ...........000. 61 
Out-door Living Room....... Book for Home Owners........... 60 
Painesville Nurseries ....... General Nursery Stock ........... 45 
Parsons Wholesale Nurseries.General Nursery Stock ........... 65 
Pfund-Bell Nursery Co...... NS Se saa evinces wetmeeaeee 64 
Portland Wholesale N. Co...Seedilings ...........cccccccccccce 61 
Princeton Nurseries ........ General Nursery Stock............ 64 
Process Color Printing Co...Loose-leaf Plate Book ............ 61 
EE ee Small Fruit Plants............... 61 
Rameey & Co., L. W......... Catalogue Printers ............. . 64 
Pk Wa, a ace gh eacadans on Trees, Shrubs, Plants ............ 65 
Rubber-Wrapt Plants ....... Container for Nursery Stock...... 63 
Searff’s Nursery .........00% ee 61 
Schifferli & Son Nurseries...Grape Vines, Etc................. 61 
Shenandoah Nurseries ...... General Nursery Stock ........... 61 
Simpson Nursery Co........ Pe NE Gi cp vcbeewunebancceen 48 
Skinner & Co., J. H......... PE: “TN GN. -dncvcdedecceccee 65 
Standard Oil Co............ Dendrol Spray ...........eseeeee 55 
Sterling Remedy Co......... Sterling Tobacco Powder....... 48, 66 
Storrs & Harrison Co....... General Nursery Stock............ 45 
S-W Supply Co............+. oo RR rer er 63 
Washington Nurseries ....... SN SY “avs awcnuss csedanesen 65 
Wayside Gardens Co........ Hardy Perennial Plants........... 46 
Westcott Nursery Co........ Evergreens, Shrubs, Trees........ 61 
Westminster Nursery ....... PUCURE,. Pe ss 0h b0scnveeuas 64 
Williams Nur. Co., L. E..... Privet, Evergreens, Etc........... 47 
Willis Nursery Co........... Cte GRRE hic cociccccndvseecs 48 
ee ere General Nursery Stock............ 67 
WN, Ge Ga iain 5 ba Se vce cced oo ES ee ee oe 59 
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SPECIAL PRICES 


EVERGREENS, SHRUBS, HEDGE PLANTS, TREES 


Here are a few of the many items we grow that we are offering at real BARGAIN PRICES. There is a profit for you in this stock at 


these prices. These prices good only during spring season while supply lasts. 


Place your order now for immediate or late spring ship- 


ment. We can ship any time from now until early May. Samples on request. These prices for wholesale trade only. We sell nothing 














at retail. 
EVERGREENS - a . Por 100 Per 1000 Par ~ _m _ 
. trum Amurense Sinensis. Amur River S. Privet Seedlings. ~s00) uttings 
These prices include balling and burlapping. 3-18 =e 2 Spepeeetines $ .75 $ 5.00 Tr—Transplanted. Br.- Bronched mn 
Per10 Per 100 2° ARG “| Ga 1.00 7.00 . er er 
Arborvitae. American Occidentalis 2-3 ft., 1 ¥r. S. owe e eee ees 1.25 9.00 fogs Sepeaiem. Giver Maple s 40 $ 2.50 
24-30 in., well filled .......... $ 6.00 $ 50.00 12-18 in., 1 Yr. C. 2 Br. & up .. 1.00 7.60 a ea ated deal lla "15 5. 
30-36 in., well filled .......... 8.00 70.00 18-24 in. 2 ¥r.C. $ Br. & up .. 1.50 12.00 og Seberepkepaeeres 1:00 8.00 
Berckman’s Golden Arborvitae. Thuja Aurea Nana 2-3 ft.. 2 Yr. C. 3 Br. & up .... 2.00 17.50 ce Shiba latina deta ate f 
SE Tocancuctaskcaaspatie 12.50 115.00 18-24 in., Tr. Well Br. ........ 2.50 20.00 SS et ae Wesetessssseese ees — 2 
tebe amedee tales iehageben 16.00 2-3 ft. Tr.. Well Br. .......... 3.00 25.00 he oe | ee Rpbbapea — 2 
Caincee Asharcitas, Wietn Ovicatalle 3-4 f., Tr. Well Br. .......... 5.00 40.00 Sa. ae tt anas unas 
$0-36 in., well filled neath igh 6.00 55.08 oe Ps a Dn scceten ten 7.00 60.00 8.10 fi Tr Well Br. cokes unease ® yt 
te ee” ope 8.00 5.00 gustrum Obtusifolium. Ibota Privet ge re ae ie ea . 
4-5 ft., well filled ............ 12.50 100.00 tte ) peweriee 1.00 nw SS ee ee 
Pyramidal Arborvitae 6 = = Y Seeeeae 1.25 10.00 > > 2 illnesses meets 1.25 10.00 
SE Ms TSS da oues chee ceeuiv's 9.00 85.00 * 5k SS Seepeegeesys 1.25 9.00 i ee ceeweas 2.00 15.00 
RR ee a ee an aaa 11.00 100.00 53-50 te, 2 Te. C8 Be. ...... 1.75 12.50 ig lela peteeaiarepade 2.50 20.00 
Juniper C is Canadensis. Prostrate cape 12-18 in., 3 Br. & up, 2 Yr. .... 2.50 20.00 eng “ig eaten eels 8.00 : 
30-96 in. spread Se aciiee seman 10. ee tt 0.08 is. + .. 1% & a eyaere 2.50 20.00 eae 10.00 
36- MH. GOONER ccccsvoceeses e 8-2 n., 3 Br. & up, 2 Yr. .... 4.00 30.00 yc ine Yeliew Bache i 
SEE Ee GUMEEE 5.) .cccceccos 17.50 150.00 8-8 ft, 4 Br. & up, 2 Yr. ...... i” @e “ee ee ee - 
ae Obtusa. Hinoki ee - Ligustrum Ovalifolium. California Privet oo, AS a eer 1.00 7.00 
a yy Stee eee ete ee eee eee ee Lining Out Grade ............ .75 4.00 12-18 im., SB. 1... eee censeees 1.50 10.00 
Reti Te i alate . 6-12 in., 1 Yr. 2 Br. & up ...... 1.00 6.00 Ash. (Green) Fraxinus Viridis 
ee sifera a.00 18-38 im.. 8 We. 9 Be. ..ccccccs 1.25 8.00 See Me TE Soc esenccetécnnces 40 3.00 
Baerebanc acbe tebe sabes 30,00 12-18 in., 2 Yr. 3 Br. @ up .... 1.50 12.50 12-18 im. S. .....e cere cence -75 5.00 
Roth Se laa allan: . 56-24 im., 3 Yr. 3 Br. ......... 1.50 12.50 18-24 im. S. ....- ee eee eeees 1.00 8.00 
eee u sees 18-24 in., 2 Yr. 3 Br. & up .... 2.00 15.00 SES Serre Tree 4.00 
A . 2-8 ft.. 2 Yr. 3 Br. & up ....... 2.50 20.00 DE casnavcshaacsrveen 6.00 
Ge Bs cecccocedececcoceceets 12.50 L . 6-8 ft., Tr 10.00 
2 1? Spishalinaa tae ota adteiabetneatet ate 15.00 onicera Fragrantissima. Pale Pink Flowers joa hea, Gieaee diame 
(Can furnish Retinospora Plumosa Aurea in same 12-18 in., 1 Yr. C. ..........-- 2.00 15.00 4 ay ey Ey 
sizes and at same price as Retinospora Plumosa.) 18-24 in. 1 Yr. C. .......... 2.50 20.00 6-12 i s 1 7.00 
18-24 in., 2 Yr. C. 3 Br. & up .. 5.00 40.00 3 : in., "3 Seon secooeceseesses r+ t. > 
BROADLEAF EVERGREENS 2-3 ft., 2 Yr. C.3 Br. & up .... 6.00 50.00 1 #y a Ae Wea be ee 86 40.9 
(These prices include balling and burlapping.) s6-3¢ in.. 2 Yr. Tr. Well Br. .. 7.00 60.00 2-3 ft “ST Robe RseNele S100 25:00 — 
pourlappins.) 9 (2-8 ft. 2 ¥r. Tr. Well Br. .... 8.00 78.00 <b DS Bdbedbbbbeteniges pes 
Buxus Sempervirens. Boxwood (Can furnish Bella Albida, Morrowi, Tartarica Alba, 4-5 ft. is bake men ena t 50.00 
DM. Hawi sacnncmagecsoeaes $ 8.00 $ 70.00 Tartarica Rosea, and Tartarica Rubra, in same Castanea Dentata. American Sweet Chestnut 
TIS be ee a 11.00 100.00 sizes and at same price as the Fragrantissima.) DoS Gh, B Bie Mee wcccccvseves 12.50 
Ilex Opaca. American Holly Philadelphus Gordonianus. Gordon, ok Orange 4-5 ft.. 2 Yr. Br. .....--.s05s 20.00 
18. 24 De eikwdeeteda cham 10.00 SE Mig OO GR. 5 5 6.0 oe aces 00 15.00 5-6 ft. 2 Yr. Br. ...........- 25.00 
sean weenhanesnee neces 15.00 18-24 in., 1 Yr. eae =e eH 20.00 Cercis Canadensis. American Red Bud 
Kelmie ‘Latifoiia. Mountain Laurel 12-18 in., 2 Yr. Tr. Well Br. _.. 3.00 25.00 6-12 im, S. 1... ee ee eee eee ees 1.00 8.00 
18-24 in., Nursery Grown ..... 12.50 18-24 in., 2 Yr. Tr. Well Br. ... 4.00 35.00 i, <.ienisederens we 1.50 12.50 
2-3 ft., Nursery Grown ........ 15.00 2-3 ft.. 2 Yr. Tr. Well Br. ..... 6.00 50.00 BB-B64 fm, GB. .ncccccccccccces 2.00 17.50 
HARDY DECIDUOUS FLOWERING SHRUBS —= (Can furnish Coronarius, Mont Blanc, Nivalis, and 38 ft" Sovgeecsccct — eo 
S—Seedlings, C—-Rooted Cuttings Zeyheri in same sizes and at same price as Gor- 3-4 ft. Tr. _ pac eaabiN A dna tat 4 —_— 
Tr—tTransplanted, Br.—Branched donianus.) Cc 7 h id whi te Heoweclng _ 00 
Rhus C Hina. Shini ornus Florida. ite Flowering Dogwood 
Per 100 Per 1000 7 oa ina ining Sumac BG Bn GB. ccc ccs cccvcvcceses 1.50 10.00 
Althea Amplissima. Double Rosy Red 18.24 sa 1.25 10.00 TS sari endeasetaenae 2.00 15.00 
i ee ee en ees $ 1.75 $ 12.50 2-3 f m., 2.00 15.00 ina Pik ka ned ueowe 2.50 20.00 
ee ee Ey Beeearee> 2.25 17.50 3-8 t.. S. 2.50 20.00 18-24 im. Tr. ....------eeees 15.00 
12-18 in., Tr. 3 Br. & up ...... 3.00 25.00 (Can furnish Rhus Glabra in same sizes and at 2-3 ft, Tr. 2.2... cece eee eeee 20.00 
18-24 in., Tr. 3 Br. GP vcacas 5.00 40.00 same price as the Copallina.) hc. ft., + peng es ss sa pane te 25.00 
2-3 ft., Tr. 4 Br. GD cccccces 7.00 60.00 Rhus Cotonoides. ; oelreuteria Paniculata. Golden Rain Tree 
3-4 ft.. Tr. 4 Br. & up ........ 10.00 90.00 ee 3.00 25.00 12-18 im, S. ..- +. see seeeees 5.00 = 40.00 
(Can furnish Boule de Feu, Ardens, Duchess de SOOO Me TD cscivaseccccccars 4.00 35.00 18-84 7 Be. ceecccecreccees 15.00 
Brabant, Jeanne D’Are, Lady Stanley, Paeoni- 12-18 in., Tr. 3 Br. & up ...... 10.00 90.00 BB MH, Tr. . 0... eeeecereeces 20.00 
flora, and Pulcherimus in same sizes and at same 18-24 in., Tr. 3 Br. & up ...... 12.50 110.00 Pe F * Bee noe eee seca senses 35.00 
price as Amplissima.) 2-3 ft, Tr. 4 Br. up ........ 17.50 160.00 bom A" Styraciflua. Sweet Gum — 
Althea Seedlings. Rose of Sharon ie = Tr. 4 Br. & up ........ 20.00 18-24 in 25.00 
SE EE TEs £8 bo ck waseuvneiea $ 50 $ 4.50 -5 ft. Tr. 4 Br. & up ........ 30.00 2-3 ft. S 35.00 
5 a Rae ae .80 6.00 Spirea Billardi me. White Billiard Spirea 2-3 ft. 7 
ee ek 7s ebasedckivncak ten 1.00 8.00 12-18 in., 1 Yr. C. ........... 1.50 12.50 3-4 ft., 
Amygdalus. Pink Flowering Almond {ove Roots) nas im, 1 Yr. C. .....-. 00s 2.00 15.00 4-5 f.. Tr. ... 
TST ee Ss | See Ha : in, Tr. Heavy ......... 4.00 35.00 Populus Nigra Ital 
18-24 in.. Tr. Well Br. ........ hae - * *& "eee 5.00 45.00 12-18 in., 6.00 
Calyeanthus Fleridus. Sweet Shrub Spirea Callosa Rosea. Pink Fortune Sotres 18-24 in 8.00 
SES cea: sinchenatadees 2.00 17.50 12-18 in. 1 ¥r. S. ........3.. 5010.00 3-8 tt. 31.00 
I laine osch ks 3.00 265.00 18-24 im, Sse eee ee eee 2.00 18:00 3-4 ft., 15.00 
12-18 in., 2 ¥r. Tr. Well Br. .... 9.00 _ 80.00 18-24 in. 2 Yr. Tr. ........- 7.50 o-6 ft. 50.00 
an 2 "; =o  “eeaeeerer 10.00 Populus Simoni. 
18-24 in., 2 Yr. Tr. Well Br. .... 11.00 100.00 3-4 ft. 3 9 
2-8 ft., 2 ¥r. Tr. Well Br. ...... 16.00 A arhy— Boe BH ceercveceees 12.50 « jE eR ebbeees: “a2 ye 
Cornus Amomum. Silky Dogwood paren Opullfetia 2-3 eee eo : v 
SBEE Bin Ge csecess ena. Me Sores gee © Be & vee cece S00 = 18.00 5 Sabi pebeenbentdetan 200 16.00 
7 a iene ope pedenits I Rn a el he ee Te Ee Se Bepeanemeqeopteses 2'50 0 
MME sssctucewey eh ses 6.00 os a 5 a & ee Be. ..... S00 2608 Dag Ae “eppeeonepetenee B00 40.00 
DAP MEM, sovcteenbascsusae 8.00 =e eS Se. GS Wee Ee .... 600 SO00 8) eae eb 8.00 60.00 
Cornus Sanguinea. Blood-Twig Dogwood Spirea Thunbergi. he Spirea Ce ee EE, weavences oesud 12.50 100.00 
RTs cccaneadkestened 1.5 12.50 15-18 in. Tr. Well Br. ...... 6.00 50.00 Cee I sccccuncedeoss 17.50 
EE Oe cee a wuaytaane 2:00 «18.00 18-24 in. Tr. Well Br. ...... 8.00 70.00 "9 * “> Spppperretgtr 25.00 
See We OO Oe. iss ice vcavis 4.00 30.00 2-3 ft. Tr. Well Br. ......... 12.50 100.00 Quercus Prinus. Chestnut Oak 
Se vic ws ea cawe 5.00 40.00 Spirea Van Houttei ERG Gh esccepscessvse cave 2.00 15.00 
Deutzia Candidissima. Snowflake Deutzia 6-18 in. 1 Fr. C. .... +. 2200. 1.00 8.00 12-18 im, & .....------ 000s S00 = 35.08 
ae eer 1.60 6:12.50 ie UE wcasceeenes 1.25 10.00 TE: rigs dteasageedts 5.00 40.00 
18-24 in., 1 Yr. Cc. on RK He 2.00 17.50 18-24 in., 1 Yr. a 1.50 12.50 2-3 . s. eeoceeseseecesesese 7.00 
12-18 in., 2 Yr. C. Well Br. .... 2.50 20.00 12-18 in, 2.¥r.C. 3 Br.& up .. 2.00 15.00 Quercus Aquatica Nigra. Water os, 
18:24 inn 2 Ys, C. Well Br. 1. 8:00 26.00 18-24 in, 2 ¥r.C. 3 Br. & up .. 2.50 20.00 TE caavbanechennees 5.00 
18-24 in., Tr. ages 5.00 2-8 ft., 2 Yr. C. 4 Br. & up ee 3.50 30.00 ou, oe) 7.00 
2-3 ft. Tr. Well Re i 7.50 yr in., RS Tr. Well Br. . 5.00 40.00 3-4 ft., rrr rT t.-. 10.00 
(Can furnish Crenata, Fortunei, Pride of Roch- Rp 5 Se, Se. Wee Se. .... 6.00 50.00 ssafras Varifolium. Commen Sassafras 12.50 
ester in same sizes and at same price as Candi- S¥™phoricarpos Vulgaris. Coralberry Sal il lial iinet ! 
yoo gh a ae oe ee 1.00 8.00 O84 Mr, B ..e eee eeeceecess 3.00 8=— 8.58 
ee 1.50 10.00 BoB. B. cnccccccccvccvcses 3.00 22.50 
Forsythia Fortunei. Fortune epeter Y 18-24 in., 2 Yr. C 2.00 15.00 S-4 ME. Bw eee ceccccceses 5.00 
De ish Uh wesesecesens 2.00 15.00 gules Salt Sycamore American. Platinus Occidentalis 
SOE Wh, BT GE enc censsccce aco «6809 See Piet. dees Seeks REE TE cas ieresntcdeeets 1.00 7.00 
18-24 in., 2 ¥r.C. 3 Br.&up.. 4.00 30.00 18-24 in. Tr. Br. .....--.+.++ 0.00 TEE. 5 bac cdhindnadivxe 1.25 10.00 
2-8 ft. 2 Yr.C. 4 Br.&up.... 6.00 50.00 2-8 ft. Tr. Br. ......-....-+. 25.00 SEE anextndvensedakes 1.50 12.00 
18-24 in., Tr. Well Br. ........ 6.00 50.00 Viburnum Prunifolium. Black Haw 2- GM aan tim Gains ae sin ian 2.00 15.00 
Sat Chg Wk ES hc csveces 8.00 Ee Wie WU ML ce ceccucvcsee 20.00 Bee Bie Be cescccocccsccecsees 2.50 20.00 
(Can furnish Intermedia and Viridissima in same Re 9) a ee 30.00 8 ae ee oe 6.00 
sizes and at same price as Fortunei .) 3-4 ft., Tr. Br. TERRELL TT 35.00 3-4 ft., i, waned <seaebeuneeees 10.00 
— -—Y Amurense. Amur River North Privet Weigela Amabilis. Light Rose Weigela 4-5 ft, Tr. 2... -seeeeeeeeeees 15.00 
ming Out Grade .......ece0- 85 6.00 tiie a Oh see ses 0ceye 2.00 15.00 Tilia Americana. American Linden 
6-28 im. 8 Br G. ....- ce. £80 7.50 ee Gs Oy GR. astcdeccces 2.50 20.00 Gee Te GH cccccccceccuseseece 1.50 10.00 
12-18 in., 2 Yr. C. 2 Br. 1.26 10.00 12-18 in., 2 Yr. C. 3 Br. ‘é up .. 3.00 25.00 a Min Gh estesecsecesevesss a 15.00 
12-18 in., 2 Yr. 8 > &up.... 2.00 15.00 18-24 in., 2 Yr. C.3 Br. & up .. 3.50 30.00 See Gis Gh wecccecvns ee . 20.00 
SO6 Bh. B Ws BD Be ccccscrs 2.00 15.00 2-3 ft. 2 Yr. C. 4 Br. &@ up .... 4.50 40.00 12-18 in., Tr. 30.00 
18-24 in., 2 Yr. 8 Ba & Up.... 8.00 22.50 ee: ig. Wee ED TS ner voces 7.00 60.00 18-24 in., Tr. 40.00 
SB Te. B We. BB ccccce coos 8.00 22.50 Bel Bs Te ee Wh. coc teeces 10.00 ES rere 
2-8 ft., 2 Yr. 3 Br. & up ..... - 8.50 $2.50 (Can furnish Pink, ny . en and “5 s, Sa re 
8-4 ft, 2 Yr. 4 Br. & up ...... 6.00 40.00 Rosea in same sizes and same pri i Sa a a weenccevede ccaded 
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Nursery Salesmen Versus Department Stores 


Two Leading Methods Operating Simultaneously—Same Time, Same Town, Same 


Price—Build Up Vast Selling Organizations—Prolong Season—Maybe Year Around 
By V. L.. Rushfeldt Proprietor Sheltergreen Nurseries, Albert Lea, Minn. 


this article, are you? I figured that 

a red-hot title suggesting the two 
feudal camps of salesmen merchandising 
and store selling would at least attract at- 
tention. Now let me throw a bomb-shell 
into each camp with this statement: “They 
are both wrong and they are both right.” 


No. 


H, SO you are interested in reading 


Impossible? Let me 
Read on. 

At the Illinois Nurserymen’s meeting in 
Chicago, we heard a splendid talk on “The 
Changing Methods in Nursery Merchandis- 
ing’? by a Nurseryman who had the courage 
to come right out into the open and chal- 
lenge all comers who were opposed to de- 
partment store merchandising. He painted 
the picture of the tree peddler of days gone 
by and compared the old gaudy plate book 
with the modern store counter and its at- 
tractive packs of actual trees and plants. 
He smoothed the ruffled feelings of the 
salesmen exponents by assuring them that 
there would always be a demand for the 
services of the high class and well-trained 
salesman to sell and service the worth- 
while planting contracts. He predicted an 
ever-increasing sales volume of Nursery 
stock through store outlets in attractive 
packages and containers selling at popular 
prices. 


explain. 


Salesmen the Best Way 


Of course, selling by salesmen is the best 
way to sell Nursery stock. And without 
question, selling through department stores 
is certainly the surest and best way to reach 
the most people in the shortest time. I 
have heard both sides of this argument; 
heard it from Nurserymen on the Atlantic 
Coast and from Nurserymen on the Pacific 
Coast, in North Dakota and in Texas. But 
first let me quote from no less a person 
than E. C. Hilborn, President of the Ameri- 
can Association of Nurserymen, who wrote 
me Nov. 10, 1931 as follows: 

“T was interested in your comments 
about the agency business. It just happens 
that in my work with the leading Nursery- 
men of the country the past year or two I 
have had a fairly good chance to judge. 
My own judgment is that the agency busi- 
ness is the most safe and dependable busi- 
ness of them all and I look to see the agency 
business grow. I believe that most other 
methods of selling largely depend upon the 
agency business. It is what the agency 
stirs up. It must, however, be done in a 
different way, in a modern, high-class way.” 

Mr. Hilborn is right. “In a different way, 
in a modern high-class way.” That’s the 
problem as well as the solution in the mer- 
chandising riddle that now confronts the 


Nursery industry. I believe that a combi- 
nation of direct selling by salesman and 
department store selling by display is both 
practicable and feasible. In fact, it is the 
way out, as I will attempt to prove in this 
discussion of Nursery merchandising. 


Two Views of the Problem 


Before getting into the details of actual 
merchandising I wish to definitely classify 
myself as to the point of view from which 





V. L. RUSHFELDT, Albert Lea, Minn. 


we shall consider the problem; for, as in 
the theory of relativity, it will depend en- 
tirely whether you are a retailer on the 
moving boat or a wholesaler on the river 
bank. The problem looks different and is 
different from the retailer and wholesaler 
point of view. I believe the time is almost 
here when the wholesaler will no longer be 
confronted with the necessity of devising 
ways and means to move his surplus by fair 
means or foul. The large wholesaler will 
gradually become the factory where trees 
and shrubs are produced efficiently and 
economically. His problem will be one of 
production and not distribution. There will 
probably be mergers and the grouping up 
of wholesalers determined by area and pro- 
duction facilities and ability. 


Sales Corporations 


On the other hand there will be sales 
corporations formed whose business will be 
retail selling and distribution supplemented 
by service departments. The wholesalers 
will supply the retailers and the retailers 
will be too busy with sales problems to com- 
pete with wholesalers in production. The 
small corner-lot Nurseries will be invited 
to join groups or retail chains resulting in 
higher merchandising standards and better 
profits. These smaller cogs will sell expert 


service, even in greater amount than their 
actual plant sales. 

Then the Nursery industry will settle 
down into one of the busiest and most prof- 
itable eras of prosperity that it has ever 
known. Many successful plans of retail 
distribution will be worked out. Many of 
these will be patterned after other success- 
ful methods from other industries. 


Same Time, Same Town, Same Price 


Now we come to “the meat in the nut,” 

a retail merchandising plan for Nur- 
series, based on the identical system used 
by at least a score of other industries 
which sell both through salesmen and de- 
partment stores, at the same time, in the 
same town and at the same price. If 
other industries can succeed with this 
policy and build up vast selling organiza- 
tions reaching every home in America, 
surely the Nursery industry can do like- 
wise. The big wonder is that they have 
not grabbed the opportunity years ago. 
Consider the vacuum cleaner industry, 
selling a product for the home at a price 
ranging from $40 to $85. How do you 
suppose they manage practically to saturate 
the market by putting a sweeper into almost 
every home? I'll tell you. Through de- 
partment store display and cooperation, to- 
gether with a live personal selling organiza- 
tion. They work together, each Cebsier the 
other. Walk into any department store in 
a fair-sized town and show an interest in 


their display of vacuum sweepers. What 
happens? Usually there is a courteous 
person in charge who knows all about 


vacuum sweepers. Whether you are inter- 
ested in buying a new machine or repairing 
your old one, the man in charge tries to 
serve you. It’s a ten-to-one bet that he at 
least gets your name and address if you 
don’t buy, with a request to call at your 
house at your convenience. Then before 
you know it, you have signed on the dotted 
line and made a down payment of approxi- 
mately 20%. The balance is charged to 
your account at the department store which 
holds your signed order in which you agree 
to pay $5 a month until the sweeper is paid 
for. The salesman gets 20% selling com- 
mission, the store, 15%, and the local 
vacuum cleaner dealer, 5%, a total of 40%. 


Salesman Activity 


While one of his salesmen is at the de- 
partment store (and they usually rotate a 
different salesman each half day) the local 
dealer has another fifteen or twenty sales- 
men out in the residence district, making a 
house-to-house canvass. Usually there is a 
crew leader to each three or four men to 
keep them pepped up. The crew leaders 
are the older salesmen in the organization 
who break in and help start the new re- 
cruits. They usually take a small part of 
the 20% commission where they help the 

(Continued on page 54) 
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Distribution, New Markets, Speeding Up Sales 


No Problem So Mutual as This Says President George L. Welch, Jr., at Convention of 
Western Nurserymen’s Association—The Best Remedy 


HERE is probably no other problem 
T before us today as mutual as is that 

of “Distribution, New Markets, and a 
Speeding up of Sales.” With the surplus 
of stock in the country, with production up 
to its present standards, and with con- 
sumption as it is, it is indeed the vital prob- 
lem facing the industry today. We might 
as well be frank and be honest with our- 
selves, and admit, that we, as Nurserymen, 
need help in merchandising, and in sales- 
manship. It is possible that our problem 
may not be that of over production but 
rather that of under consumption. The 
two, however, go hand in hand and we all 
would prefer increasing the use of our pro- 
duct rather than to cut down on production. 

We all have seen the rapid development 
of comparatively new sales mediums, such 
as the radio, department stores and others. 
In some ways, such mediums are of ad- 
vantage, inasmuch as they acquaint the 
buying public with our product, thereby 
creating a demand for it. It would be 
profitable for each of us to consider the 
reasons for this rapid development and to 
devise means of securing that business and 
more through the regular and natural 
channels. These sales mediums are trained 
in the art of selling, in the art of merchan- 
dizing and in placing their products before 
the public in such a way as to produce sales. 
We could well afford to take note of their 
merchandizing and selling methods in se- 
curing a volume of business. 

Not Taking Advantage 

I am firmly of the belief that never be- 
fore have we had a better chance of com- 
peting for the buyer’s dollar than now. Are 
we taking full advantage of it? I do not 
believe so. Each of us can do much to im- 
prove our possibilities by a modest invest- 
ment in improving the appearances of our 
home and sales grounds and a well-planned 
advertising campaign during the selling 
seasons. We cannot encourage nor promote 
the buying of our product unless we can 
definitely picture to our prospective buyers 
the full advantage of their making such 
purchases. 

During strenuous times such as we have 
been passing through, we have many prac- 
tices to meet of a most unfair nature. It 
is hardly possible to lay down a stringent 
code of rules during such times and as to 
make one abide by them, but apparently, 
it is more the situation of “The Survival of 
the Fittest.” Such unfair practices as im- 
proper credit extensions, price cutting, sell- 
ing at wholesale to those not entitled to such 
prices and others, certainly do not help the 
situation as a whole. It is even doubtful 
whether the individual profits in the long 
run by such methods. 


The Best Remedy 


The best remedy for meeting such sit- 
uations is to get to the cause of them. 
Again, we have the matter of over produc- 
tion or under consumption. It is indeed 
true that we cannot consider too much a 
well-balanced plan of production as in re- 
lations to sales. It is far better to grow 
a limited quantity, selling all at a profitable 
_— than to produce large amounts, there- 

y attempting to sell the entire output at 
a figure at which there can be no profit. 
Give this matter of production very careful 
Fag ne growing those items you can grow 
the and not producing quantities of 
those items which you are not reasonably 





sure of selling at an equitable and profit- 
able price. 

I have often thought that the Nursery- 
men would have a much better system of 
business, would have better ideas of value, 
if they could definitely know even the ap- 
proximate cost of producing an item. One 
would then know how the item should be 
priced and by comparing costs with dif- 
ferent localities, one would know whether 
an item can be more profitably grown or se- 
cured on the market. In working out such 
a system, one would meet many difficulties, 
it is true, but I believe it might be worked 
out individually to advantage. 


Service as Never Before 


Along with these ideas of further develop- 
ment of business, we should keep in mind 
that the buying public today demands 
“Service” as never before and that in other 
lines with which we are competing, it is be- 
ing provided. This service, of course, must 
be paid for at some place along the line but 
a reasonable charge may be worked out. 
With the making of a substantial sale, the 
customer should be provided with the 
knowledge of how this stock should and will 
be cared for. Many firms have profitably 
developed a complete follow-up service 
which = roved not only valuable to their 
customers but also to themselves in secur- 
ing further additional business. 

The National Advertising Campaign has 
done much to help and to create the desire 
for our product. The public is now, as 
never before, “Plant Conscious” and de- 
sirous of the home being properly land- 
scaped with the “Outdoor Living Room.” 
The value of this advertising to the indi- 
vidual, I believe, depends greatly upon the 
tying in with local advertising. 


Trade Account Terms 


Another most vital problem facing us to- 
day is the matter of Nursery Terms and 
Credits. Mr. Gwynn, last year at this meet- 
ing, gave some valuable information, made 
some good suggestions and I believe that 
many present at that time were very much 
surprised to learn of the actual conditions. 
It is unfortunate that Mr. Gwynn could not 
be with us again this year as he would 
probably have further suggestions of value. 
I hardly believe it necessary for a basic 
change in terms to be made at this time, 
although within the near future such ac- 
tion may be essential. We do need in the 
worst way a general tightening up of credit 
extensions and nothing would be of greater 
help. We have far too many individuals 
in the business today who are securing im- 
proper credit and who have little ability 
to pay or no intentions of doing so. Such 
improper credit extensions forms a nu- 
cleus of much of the unethical competition 
as these undesirable credit risks can un- 
doubtedly offer and will offer stock at 
prices much less than those of the legitimate 
dealer and grower. 


Again, we have in facing this problem, 
the matter of production to consider as the 
thought coming to the grower is: ““We would 
rather have a chance of collecting the ac- 
count, even though it is a poor risk, than 
not to dispose of the stock.”” However, most 
sources of supply have now taken their 
lessons in such improper credit extensions 
and rapidly the situation is becoming ironed 
out. 


Monmouth 
incorporated, 


Holland Bulbs Nurseries, 
County, N. J., have been 
$5,000. 











WESTERN ASSOCIATION | 
OF NURSERYMEN 
George W. Holsinger, Rosedale, 


om 











the Western Association of Nursery- 

men was held Jan. 27-28 at Hotel Presi- 
dent, Kansas City, Mo. The regular sessions 
of the convention are held on the afternoons 
of the two days, leaving the morning and 
evenings for transaction of business be- 
tween the members. Under the direction 
of President George L. Welch, Jr., St. 
Joseph, Mo., the features of the program 
were developed to the utmost for the bene- 
fit of the members. 

George M. Sheets, of the Yard and Gar- 
den Contest Association, Davenport, Ia., 
substituted for Paul Stark, who could not 
be present, on “Market Development.” Mr. 
Sheets gave a very interesting and encourag- 
ing report on the Yard and Garden Contest 
achievements during the past three years. 
His report indicated that this feature of the 
National Market Development Campaign 
went over in a big way and accomplishments 
exceeded, by far, the expectations of those 
in charge. 

Mr. Sheets outlined the status of the Na- 
tional Publicity Campaign, along the lines 
of the address by Manager E. G. Naeckel at 
the Chicago meeting in January [A. N. Jan. 
15, p. 33} 

Prof. Irwin, economist at Washburn Col- 
lege, Topeka, Kan., made an instructive ad- 
dress on “What is the Matter With Business 
Today.” Prof. Irwin, with his pleasing 
Scotch accent, his forceful and humorous 
way of driving home his arguments, made 


Prtte: Western a annual convention of 


a decided hit at the convention. He said 
that the brains that builded this marvel of 
capitalistic achievement (U. S. industry and 
wealth) would bring business out of the 
present chaos quite speedily. 

A subject that seemed to be of much in- 
terest to the Nurserymen and which brought 
out considerable discussion was “Bringing 
Terms and Credits Up to Date,” by A. B. 
Sinclair, of R. G. Dun & Co., Kansas City. 
Mr. Sinclair strongly urged the Nursery- 
men to correct the present conditions of this 
phase of the Nursery business just as fast 
as possible. He recommended that terms 
and credit in this industry be tightened as 
rapidly as possible for the good of both 
seller and purchaser. Mr. Sinclair frowned 
on the practice of installment buying in all 
lines of merchandising and indicated that 
firms following this plan of selling in re- 
cent years are the ones suffering to the 
greatest extent from the present economic 
condition. 

“Changing Methods of Merchandizing” 
was discussed by Art Killich, of the Ferry- 
Hanley Advtg. Co. He stated that adver- 
tising was essential to all successful busi- 
ness, but that it must be carefully applied 
in an up-to-date manner to get results. 
When once started it must be kept up con- 
sistently. Continuous small advertisements 
briefly written to tell the story being more 
effective than large advertisements at oc- 
casional intervals. 

Officers elected: President, John J. 
Pinney, Ottawa, Kan.; vice-pres., A. E. 
Weston, Neosho, Mo.; secy.-treas., George 
W. Holsinger, Kansas City, Kan. On 
board of directors for three years: George 
L. Welch, St. Joseph, Mo.; J. Frank Jones, 
Lawrence, Kan. 
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Qhio Discusses Credits, Quarantines, Research 


With about a hundred in attendance and 
with one of the strongest programs in years, 
the 25th annual convention of the Ohio 
Nurserymen’s Association was held in Col- 
umbus, Jan. 28-29. It followed a two-day 
Nursery school held at Ohio State Univer- 
sity. 

Talks by outstanding speakers were made 
on advertising, credit, display grounds and 
other matters of interest. The illustrated 
lecture on European gardens by George 
Siebenthaler of the Siebenthaler Company, 
Dayton, and on “An Editor Looks at Nur- 
serymen” by Alfred C. Hottes, associate 
editor of Better Homes and Gardens, Des 
Moines, filled the hall with listeners. 

One of the most important talks was on 
Nursery display grounds by Dr. L. C. Chad- 
wick of the department of horticulture, 
Ohio State University. A talk on credit by 
J. E. Vaughan, Jr., secretary of the Cleve- 
land Association of Credit Men, was well 
received. 

Officers elected: President, Royce M. 
Pickett, Clyde Nursery Co., Clyde; vice- 
pres., T. B. Medlyn, W. A. Natorp Co., Cin- 
cinnati; treasurer, Raymond E. Imlay, The 
Imlay Company, Zanesville. 

Executive Committee: Roger Champion, 
Champion Nurseries, Perry; John D. Sieben- 
thaler, The Siebenthaler Co., Dayton; J. 
Howard Burton, Hill Top Nurseries, Cass- 
town; Harry S. Day, Fremont Nurseries, 
Fremont; Steven A. Allen, Allen’s Nur- 
series, Geneva. 

A new constitution was adopted, under 
which the office of secretary was made an 
appointive one by the executive committee. 


G. Walter Burwell, Burwell Nurseries Com- 
pany, Columbus, was appointed secretary. 
Mr. Burwell has served in this capacity for 
the last two years. 

The president, J. H. Burton said: “The 


present generation of Nurserymen has en- 
joyed an experience that, painful though it 
may have been, has been valuable. It has 
reminded us quite forcibly that a sale is 
not complete until the article is in the hands 
of the ultimate consumer. It has established 
in our minds the importance of sales, for 
if stock is not sold the production effort is 
useless. 

“Another result is seen in the closer 
scrutiny of credits. While it is unfortunate 
that such a wasteful and costly experience 
had to be the cause of our awakening, it 
may do more toward furthering a new sys- 
tem of Nursery credits than all the past 
years of fruitless discussion have done. I 
venture the assertion that enough losses are 
sustained by the average business, which 
if saved would make a very satisfactory net 
profit. 

“T believe that another, although not so 
conspicuous result has been a trend toward 
the production of better varieties and stock 
generally. As the demand for stock has 
lightened it has become more discriminating 
and those good items which are the easiest 
sold will be produced. 

“While I do not want to infringe on any 
of the committee reports, I do believe that 
a word or two would be worth while regard- 
ing the past year’s experiences. The possi- 
bility of injurious quarantines has been 
averted for the time being but the associa- 
tion must be on the alert and be prepared 
to meet any situation which may arise. The 
past year has produced three situations 
within the state which gave your officers 
a great deal of worry and placed an unusual 
amount of work on the legislative and ex- 
ecutive committees. I believe that a realiza- 


tion of the seriousness of these situations 
will increase our faith in the value of our 
association and draw us together into a 
closer group. As we work more in unison 
the results will be more gratifying. 

Both the Department of Plant Industry 
and our legislature have worked for our in- 
terests and the former especially deserve 
our hearty appreciation. It becomes very 
apparent, especially when endeavoring to 
secure appropriations, to carry on some 
work or to have some necessary legislation 
passed, that unified action is absolutely es- 
sential. In the past the Ohio Nurserymen 
have been entirely too passive in their at- 
titude toward legislation. The last year 
saw an unsuccessful effort made to pass an 
amendment which would have given us the 
benefit of the Mechanics Lien Law. (This 
was an individual effort however and not 
done by the association.) In constructive 
measures such as this, as well as guarding 
against discriminating or unfair legislation, 
the work of the association is invaluable. I 
wish to pay tribute to the work of our leg- 
islative committee. 

We are very fortunate in the experi- 
mental work being done at the University 
in the Nursery field. The trained personnel 
specializing in our particular problems helps 
us much more than we can help ourselves. 
Individual experiment is fine but the re- 
sults of state work are less expensive and 
more comprehensive. It was regretable that 
the effort to secure additional equipment 
for Nursery experimental work was unsuc- 
cessful. We hope that our continued sup- 
port will enable them not only to secure the 
equipment needed but still call attention to 
the work the department is doing for us. 
In this regard, those of you who , B had 
occasion to study the latest census report 
of the Nursery industry of Ohio and see its 
inadequacy will surely assist the department 
in its effort to complete a comprehensive 
survey for us. 





Would You Say— 
That Such a Catalog 





HE name of this speci made 
catalog of yours is “After Fifty 


ally 


Years”. Perhaps it should 


been 


looking. 


have 
called “Looking Further For- 
ward”, for it certainly is forward 


UPPOSE, for instance, you 
were going to make a nursery 
catalog just for yourself. 

Would it be something like this? 

Would you see to it, that it con- 
tained practically all of the items 
in evergreens, deciduous and her- 
baceous stock, that are used in 
planting both large and small pro- 
jects? 

Would you have a complete but 
concise description of each item? 
A description that you could stake 
your reputation on being absolute- 
ly dependable. 


Is or Isn’t a Helpful One to You? 








Would you then set about mak- 
ing it interesting? So interesting, 


in fact, that whether or not it fell 
into the hands of a nurseryman, it 
would find a welcome, because of 
the human way it told of a lot of 
surprisingly informing things?. 

Then would you so index and 
cross index it, as to make finding 
things almost as easy as not find- 
ing them? 

Honestly now, isn’t that the kind 
of catalog you would make, if you 
made one the way you have always 
wanted it made? Well, that’s why 
we made this 50th anniversary 
book-catalog of ours exactly that 
way. Watch out. One ought to 
reach you shortly. If it doesn’t 
come, let us know. 


EG Fo Nurseries 
SPRINGFIELD iA NEW JERSEY 
PSemasts? 
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CONNECTICUT _ 
NURSERYMEN’S ASSN. 
A. E. St. John, Manchester, Secy. 











Twenty-fifth annual meeting of Con- 
necticut Nurserymen’s Association was held 
at Hotel Bend, Hartford, Jan. 13, with 50 
members present. President Kelly’s open- 
ing address was along the line of prosperity, 
and requested all members to have confi- 
dence in their business. He hoped that Nur- 
serymen would be the first back to pros- 
paw, The association has 101 active mem- 

ers from the state. Four new members 
were admitted: Robt. H. Montgomery, Cos 
Cob; F. G. Bollerer, West Haven; John 
Brown, Melville Nurseries, Bridgeport; 
Norman P. Gillette, Simsbury. G. S. 
Harris, Manchester, was appointed delegate 
to attend the American Association meet- 
ing. George Washington Bicentennial 
Commission resolutions were read and the 
Association voted to extend full moral sup- 
port and cooperation. 

Officers elected: President, Henry Kelly, 
New Canaan; vice-pres., Joel Barnes, Yales- 
ville; secy.-treas., A. E. St. John, Man- 
chester. 

Executive and legislative committee: A. 
Cummings, Jr., chairman; F. S. Baker, W. 
W. McCartney, E. Kelly, C. R. Burr, Jr., H. 
Verkade, A. Boone. Entertainment: A. E. 
St. John, George Harris, George Godfrey. 
Membership and publicity: George Harris, 
Garrett Stack, F. S. Baker, J. R. Brubaker. 
Forest and state park conservation: F. S. 
Baker, J. Brubaker, H. J. Zack, George 
Godfrey. Luther Keith, director of road- 
side developments for the State Highway 
Department, was made an honorary member. 

A committee of four: Alex Cummings, C. 
R. Burr, F. S. Baker, and Dr. Britton, was 
appointed to check up the matter of inter- 
state charges and fees for certificates of 
inspections and shipping into other states 
which pay no fees to ship into Connecticut. 

In a talk Luther Keith, Director of Road- 
side Developments, requested the coopera- 
tion of every member to unite with the 
State Department to advertise Connecticut. 
The state is now first in the list for road- 
side development in New England; five of 
the six states are working on highway de- 
velopments. Maine is excepted. 

Dr. Britton, state entomologist, talked on 
“Growth of the Nursery Business in Con- 
necticut.” In the first year of inspection 
law, 1901, there were 25 Nurseries, of 
which today only Stephen Hoyt’s, C. R. Burr 
Co., Conine Nurseries, Elm City Nurseries, 
R. H. H. Gardner and W. W. Pierson, are 
active. In 1911 there were 49; in 1920, 
90; 1926, 162; 1928, 228; 1930, 302; 1931, 
327 Nurseries. There are 243 Nurseries 
holding permits to ship into the state; Con- 
necticut Nurserymen, he said, should get 
a good proportion of this business. 

State Botanist G. P. Clinton’s subject was 
“Notes on Chestnut Blight.’”’ He said there 
are no resistant trees in the state. Two 
things he recommended to Nurserymen: To 
help him locate the largest chestnut tree 
in the state; second, to give chestnut trees 
in the woodlands a chance and lessen the 
spread of fungus by cutting out diseased 
branches. 

J. P. Johnson, deputy in charge of quar- 
antines, spoke on “Changes in the Japanese 
Beetle Quarantine.” He showed the quar- 
antined area on a map and explained present 
regulations. 

Pres. Kelly, elected for his third term, 
thanked the members for the honor and in 
conclusion wished all a prosperous spring 


business. 
A. E. St. John, Secy. 


Curb Market Requirement—The Alaba- 
ma Nurserymen’s permit to sell shrubbery 
has been issued to 30 sellers, of the Tusca- 
loosa Curb Market, according to Mrs. J. L. 
Seay, director of the market, who said that 
this is the first year that sellers on the curb 
market have been required to obtain permit 
to sell shrubbery. e plants for sale must 
be inspected by an agent of the State De- 
partment of Agriculture. 


A. J. sem F. & F. Nurseries, will 
address Glen dge, N. J., Women’s Club 
Feb. 24 on “Shrubs for Berries and Color 
in the Garden in Winter.” 
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F. W. Kelsey in Miami, Fla. 

Frederick W. Kelsey, long known as 
prominent Nurseryman, New York City, is 
in Miami, Fla., for the winter months. Mr. 
Kelsey’s wide experience in development of 
public parks leads him to take special in- 
terest in the new national park for Southern 
Florida. To a representative of the Ameri- 
can Nurseryman Mr. Kelsey said: 

“This is a very large affair, now esti- 
mated to comprise 1,300,000 acres, hence 
one of the largest of the national parks. 
The requisite legislation is about through 
Congress; it has already passed the Florida 
legislature. 

“The development of public parks already 
has become one of the most important 
functions in national, state, county and 
municipal affairs. The park movement is 
growing rapidly everywhere, and is bein 
accelerated by growth in population an 
material wealth, as well as by the popularity 
of parks and their ever-increasing use by 
people in all stations in life. The wide- 
spread use of the automobile and other im- 
proved methods of transportation have made 
even the most distant parks readily ac- 
cessible.”’ 

Mr. Kelsey spoke last month on the sub- 
ject of the big Florida park at a meeting of 
the Miami Rotary Club at the Columbus 
Hotel there, which was attended by 70 Ro- 
tarians from other states. He was intro- 
duced by Ernest F. Coe chairman of the 
Tropical Everglades Park Association and 
well known to the Nursery trade. Mr. Kel- 
sey’s reception at the club was enthusiastic 
and as spontaneous as it was unexpected. 

Mr. Coe last month received a letter from 
Lorne W. Barclay, director of the National 
Parks Association, Washington, D. C., an- 
nouncing the approval by the association of 
the report by Frederick Law Olmsted and 
W. P. Wharton who made a seven days’ 
trip through the proposed area recently, 
thoroughly indorsing the park project. 

“Heretofore,” said Mr. Coe, “national 
parks have been principally in mountainous 
regions. The park now planned for the 
Cape Sable region will be a tropical won- 
derland no part of which is more than eight 
feet above sea level.” 
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RHODE ISLAND NURSERY- 
MEN’S ASSOCIATION 








Chas. Kempenaar, Portsmouth, Secy. 








Annual meeting is to be held at Biltmore 
Hotel, Providence, Feb. 3. At the morning 
session there will be regular business, bal- 
loting on new members, appointment of 
committees, reports from officers and com- 
mittees. At luncheon George C. Clark, 
Pawtucket, R. I., Chamber of Commerce 
will be the speaker. 

In the afternoon there will be speeches by 
L. M. Keith, Director of Roadside Develop- 
ment, Conn. State Highway Dept.; Dr. Gil- 
bert, R. I. State College, on “Relationship 
Between Nurserymen and the College Ex- 
perimental Station’; Robert Laurie on 
“Rock Gardens and Alpine Plants’; Prof. 
Stene, State College, on ‘!‘Insect Pests’’; 
Harry Horovitz on “Conditions of Nurser- 
ies in the State’’. 

E. KEMPENAAR, Sec’y. 


Obituary 


Charles C. Bell, Boonville, Mo., promi- 
nent fruit grower, well known in the Nur- 
sery trade 30 years ago, died Dec. 19. He 
was the first president of the International 
Apple Shippers Association, made special 
inspection of fruit market conditions in 
European countries affecting demand for 
the American product and in many ways 
effected wide expansion of demand for 
apple trees produced by American Nur- 
serymen. 


H. N. Shamburger, Myrtle Springs, Tex., 
died Jan. 13. He was born 43 years ago 
near Tyler, Tex., and for many years con- 
ducted the Smith County Nursery. He had 
been established in Myrtle Springs since 
1912. He was well known throughout the 
Nursery trade in the Southwest. Mrs. 
Shamburger will continue the business. 


Henry J. Kessel who established the Lin- 
coln Park Nursery, San Francisco, 35 years 
ago, died in December aged 70. 








Nursery Salesmen vs. Department Stores 


(Continued from Page 51) 
new recruit close the sale. All sales are 
made in the name of the department store 
for credit and collection convenience. The 
house-to-house salesman finds that it is 
easier to gain an interview because of the 
fact that he is representing the local de- 
partment store in selling his sweeper which 
is usually nationally advertised. 

The Lively Local Dealer 

The local dealer maintains a separate 
shop (it could be sales yard) with an effi- 
cient office girl in charge who answers the 
telephone and during her spare time makes 
telephone solicitations to a list from the 
directory. At the local dealer’s place of 
business all repair work and service is 
handled. The men meet there each morn- 
ing for sales conferences, mapping out of 
territory, etc. Sales are made both from 
the local dealers (sales yard) and the de- 
partment store as well as by the salesmen 
who are working from house to house. 

The local dealer reports to his district 
manager who in turn keeps him supplied 
with sales literature, sales contests, the 
necessary amount of merchandise, etc. The 
district manager probably has an entire 
state under his jurisdiction or in heavy 
populated areas, half a state or a group of 
counties. These district managers are 
responsible to the main office. ; 

ith this sort of a retail selling organi- 
zation merchandise is sold, repairing is done 
and service is sold. This could easily be 
Nursery stock, tree trimming and planting 
service. This sales set-up is as adaptable 
to Nursery stock as it is to vacuum cleaners, 
washing machines, refrigerators, electric 
ironing machines, the new sun-ray health 
lamps, radios, aluminum ware, electric and 
gas ranges, awnings, etc., etc. Why not? 

As Necessary to the Home 

Surely Nursery stock is as necessary to 

the home and brings the family as much 


convenience, pleasure and health as the re- 
frigerator. And surely rose bushes and 
flowering shrubs can be sold more readily 
than vacuum sweepers and awnings, if in- 
telligent sales effort and energy is exerted. 
Department stcres have been eager to dis- 
play and sell Nursery stock, especially dur- 
ing the past few years. They will be even 
more eager to cooperate with Nursery firms 
which will devise methods to assist them in 
merchandising trees and plants in better 
ways and to service Nursery orders after 
being sold. With proper planning and 
through the medium of the protective con- 
tainers and better packing methods which 
are now available to the Nursery industry. 
the selling season of trees and shrubs will 
be prolonged. In fact it can be made al- 
most a year-around proposition with high 
points in fall and spring. 


Try It and See 


I have used only one of the many mer- 
chandising plans now in operation by var- 
ious industries. The baking companies have 
another sales system which could be profit- 
ably adapted to Nursery stock. The tobacco 
companies are old pioneers in efficient sales 
distribution. The automobile industry is 
now talking about two cars per family. 
Nurserymen will do well to imitate the poli- 
cies of these other highly competitive or- 
ganizations. 

Dress Nursery stock up as attractively as 
other commodities are being presented, 
make use of display through stores or sales 
yards or both, supplement this with the good 
old time agency concentration and energy 
and you’ll see things begin to happen. 

Try it and see. 
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Hot Water for Japanese Beetles 


Hot water, U. S. Department of Agricul- 
ture entomologists find, can be used to des- 
troy the Japanese beetle, in any stage, on 
the soil about the roots of certain plants 
without injuring the plant. Treatment with 
water at 112° F. for 70 minutes, they say, 
practically exterminates all stages of this 
insect pest and in no way injures the dahlia, 
iris, peony, phlox, forsythia, spirea, syringa, 
and weigela. It is, however, fatal to azalea, 
rhododendron, the spruces, barberries and 
hydrangea. 

Based on Federal research to ascertain 
the effect of hot water on the Japanese 
beetle and on various plants, recommenda- 
tions for the treatment of Nursery stock 
with hot water to destroy infestations in 
the soil about the roots of plants have been 
drawn up and printed by the department as 
Technical Bulletin 274-T, “Hot Water as 
an Insecticide for the Japanese Beetle in 
Soil and its Effect on the Roots of Nursery 
Plants,” by Walter E. Fleming and Francis 
E. Baker of the Bureau of Entomology. 
The method requires special equipment and 
great care in treating the plants and in 
handling them afterwards. These are 
described in detail in the bulletin, which 
also lists the plants on which the hot-water 
treatment has and has not been found suc- 
cessful. 

An effective procedure for destroying the 
Japanese beetle in the subterranean parts 
of various plants is necessary, as shipment 
of plants with soil from an ‘nfested to an 
uninfested area is prohibited by law unless 
all living forms of the beetle are absent. 
The 5,000 Nursery stock dealers and the 
large Nurseries doing an international busi- 
ness in the infested area must be able to 
treat their stock so that it will meet all 
legal requirements. 

Copies of Technical Bulletin 274 may be 
had on application to the Director of In- 
formation, U. S. Department of Agricul- 
ture, Washington, D. C. 
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President's Indorsement 

In his annual address at the con- 
vention of the Western Association of 
Nurserymen in Kansas City last 
month, the president George L. Welch 
expressed the following strong in- 
dorsement of the Nurserymen’s Na- 
tional Publicity Campaign: 

“The National Advertising Cam- 
paign has done much to help and to 
create the desire for our product. The 
public is now, as never before, ‘plant 
conscious’ and desirous of the home 
being properly landscaped with the 
Outdoor Living Room.” 

This is one of numerous strong in- 
dorsements of the kind that have ap- 
peared from time to time in the col- 
umns of this journal. 











Western Retailers Indorse 


At Kansas City, Mo., last month a group 
of retail Nurserymen met at the Hotel 
President and discussed the proposed or- 
ganization of retail Nurserymen on a na- 
tional basis. After full discussion the 
movement was formally and unanimously 
indorsed. 

The retail group also discussed, from 
numerous angles, the present condition of 
the Nursery business. The prevailing feel- 
ing of the retailers, as expressed, indicated 
that while sales are down and prices de- 
moralized, the Nursery business is in no 
worse condition than other lines. Some 
Nurserymen expressed themselves as feel- 
ing fortunate that the Nursery business is 
not as badly depressed as are many other 
lines. 
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Mt. Vernon Highway Contract 


A large contract for evergreens to 
decorate the new Mt. Vernon Memorial 
Highway leading into Mt. Vernon has been 
given to the Mecklenburg Nurseries, well 
known Charlotte plant culturists, according 
to W. C. Daniels, sales manager of the 
Charlotte, N. C., company. 

The Mt. Vernon Memorial Highway, 
which will be formally opened in time for 
the bi-centennial celebration of Washing- 
ton’s birthday, will be decorated with beau- 
tiful landscape work on both sides for its 
entire length. Beautiful trees and plants 
will make, it is predicted, one of the most 
picturesque drives in the country. 

In awarding the Mecklenburg Nurseries 
the large contract for evergreens, a gov- 
ernment landscape architect made a per- 
sonal visit to the Nurseries to inspect the 
quality of the local firm’s plants. These 
plants had to measure up to high standards. 

In addition to Mr. Daniels, the Mecklen- 
burg Nurseries includes in its organization 
G. R. Derick, manager of the landscape de- 
partment, and W. A. Yane, production man- 
ager. The Nurseries are located just be- 
yond the Charlotte Airport on the Thrift 
Highway. 


Big Garden Booster 
J. W. Johnston, director of the Atlantic 
City Flower and Garden Contest conducted 
by the New York Herald Tribune addressing 
the Eastern Nurserymen’s Association, re- 
gretted that the project had received no co- 
operation from the A. A. N. but rather some 
competitive opposition. He solicits the sup- 
port of those present, pointing out that, as 
an intensive local effort, it was not only 
working in harmony with the Nurserymen’s 
national endeavors, but was really accom- 
plishing in its territory even more than the 

national contest could hope to do. 


Calvin Coolidge has drawn the conclusion 
that a country which is able to spend $2,- 
000,000,000 annually for beauty lotions has 
the resources with which to buy all the 
really useful things that it concludes it 
wants. 








WARNINGS are being sent out by State 
Experiment Stations on the menacing increase 
of scale insects. San Jose, Oyster Shell, 
European Elm and other scales, which injure 
shade and ornamental trees and shrubs, have 
come through the mild win- 
ters and long, hot summers 
of 1930-31 in great numbers 


Danger Threatens 


from Scale 


and with strong vitality. 


Many park trees and much shrubbery which 
had not been attacked previously are now 
seriously infested. Other trees and plant life are 
covered with more scale than ever before. Un- 
less these pests are combated before the buds 
open, many trees will be irreparably damaged. 


and 


DENDROL 


Dormant Spray Oil 


To control scale insects, experiment sta- 
tions recommend an oil spray. More and more 
park officials each year save time and labor 
and secure better clean up by specifying 
and using Dendrol Dormant Spray Oil. 


Dendrol also controls Scurfy, 
Cottony Maple, Lecanium, Ter- 
rapin, Kermes Oak, Golden 
Oak, and Evonymus scales. 


Dendrol is giving dependable protection to 
trees and shrubbery in New York, Chicago 
in numerous other 
Protect your investment in tree planting like- 
wise. Order your supply of Dendrol from the 
nearest distributor below. 


cities and towns. 


SUPERLA LABORATORIES, INc. 


DISTRIBUTORS: Standard Oil Company, (An Ohio Corporation) in Ohio 
Standord Oil Company o/ New York in New York, New jersey and New England 


THE RAVAG ES: OF INSECTS 


Standard Oi! Company, (Indiana) in the Middle West 
Moore & Munger, New York, in Southeastern States 


BEAUTIFUL TREES AGAINST 


®*ROIECT 
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FOUNDER OF AMERICAN NURSERY 
TRADE JOURNALISM 


HE FIRST Nurse trade paper in 
America was esta in 1893, as 
long-time Nursery conceras know, and 
for nearly ee years was conducted 
under the mal and exclusive A oe = 
of Ralph T. cmy of Rochester, N. Y., who 
later foun the AMERICAN Y- 
MAN on broad and untrammeled lines. 


“The dean of Nursery Trade Journal- 
ists."—John Watson. 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine. 








Sound Distribution 


“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and _ business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”—Charles Ault, Auburn, Me. 








The AMERICAN NURSERYMAN is 
highly indorsed individually and collec- 
tively by the American Association of 
Nurserymen and by more than a score of 
district and state trade associations in 
the United States and Canada. 
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Che Mirror of the Trade 








NURSERY INDUSTRY’S AIM 
How Near the Top? 


Here’s a thought constituting a high aim. 
It is embodied in the following statement 
by President Alfred P. Sloan, Jr., General 
Motors Corporation, during the New York 
City Automobile Show: 

In my 25 years’ experience with the 
automotive industry we have seen many 
ups and downs, times of encouragement 
and times of uncertainty. In the early 
development of the industry there was a 
justifiable occasion for uncertainty be- 
cause the ultimate position of the motor 
car as a contribution to progress had not 
been established. 

We had no measure of our strength, 
of the dominating position that we were 
to attain as an ecomonic necessity. 

That is all behind us. We know we 
have the first lien on the purchaser’s 
budget; that the motor car is the last 
thing that the individual gives up in times 
of adversity, the first thing that is pur- 
chased when circumstances are such that 
a new purchase can be made. 

How could any industry have a greater 
foundation of opportunity? 

Naturally we are concerned with the 
reduced business of the moment; prob- 
lems are created which are difficult and 
unpleasant to deal with; but they are 
only problems of the moment. As long 
as the fundamentals are as they are, we 
can face these problems with courage 
and conviction that a better order of 
things is in the making. 

The trend of any industry as funda- 
mentally sound as the motor car industry, 
if it properly capitalizes its opportunity 
over the long run, is always upward. 
Well! Well! Could anything more aptly 

apply equally to the Nursery Industry? 

The management of this journal, in his 
38 years’ experience with the Nursery in- 
dustry, has seen many ups and downs there- 
in. In the early development of this in- 
dustry the ultimate position of the living 
plant as a contribution to progress in the 
development of individual properties and of 
the wholesomeness of communities had not 
been established. We had no measure of 
our strength, of the dominating position that 
we were to attain as an economic necessity. 

We did not then know that the time 
would come when the progressive Nursery- 
men of America would cooperate heartily 
and, by putting their shoulders to the wheel 
of progress, in four years institute for the 
itinerant plate book canvasser a condition 
in which the press of the entire country was 
broadcasting front pages with illustrated 
articles lauding the pleasure and great value 
of planting the trees and plants the Nur- 
serymen of the country were producing in 
great and increasing quantity and home 
owners the country over were flocking into 
garden clubs in order to learn how to ex- 
pand and enhance their gardens, to trans- 
form the appearance of their home grounds, 
to vie with each other in their results, to 
attain position in the upper class in every 


community and to contest eagerly for prizes 
in an avocation as lovely as it is healthy and 
altogether uplifting. 

We had in those days no measure of our 
strength, of the dominating position that we 
were to attain as reflected in displays at re- 
peated Nursery trade conventions of hun- 
dreds of newspaper articles spread over 
every inch of two-story walls of great hotel 
ball-rooms, necessitating the shutting out of 
light and air by covering even the windows 
with the display in order to avoid covering 
the ceiling as well—and still not using for 
the purpose a great part of the deluge of 
printer’s ink resulting from the Nursery- 
men’s awakening to their opportunity! 

Now, with these remarkable results safely 
recorded in the archives of the organized 
Nursery trade, what will we plan to do, 
and do, TO AIM TO MATCH THE AT- 
TAINMENT BY THE MOTOR CAR PRO- 
DUCERS SO GRAPHICALLY STATED 
BY PRESIDENT SLOAN: 

“We know we have the first lien on 
the purchaser’s budget.” 

“How could any industry have a greater 
foundation of opportunity?” 

What an opportunity is the Nursery- 
man’s! ! 

While the motor car and nearly every- 
thing else produced by man for man’s use 
deteriorates from the moment it is put to 
use, the Nurseryman’s commodity—pro- 
duced by Nature—enhances in value the 
moment it is put to use! ! 

That remarkable characteristic of the 
Nursery industry excelling other qualities 
in other merchandise, improvement with 
age and constantly increasing in value— 
what an asset! 

How little, comparatively, has it been ex- 
ploited! 

What would the capital and ability em- 
ployed in the motor car industry have done 
with such an asset by this time! 

What, for instance, is the remarkably 
successful effort, on a comparatively modest 
basis, of the Nurserymen’s Publicity Cam- 
paign compared with what might be done? 


HORTICULTURAL STANDARDS 

Discussion of the advisability of issuing 
another edition of Standardized Plant 
Names has been participated in by well- 
known authorities on horticultural subjects. 
Strong recommendation has been made by 
P. J. van Melle, Poughkeepsie, N. Y., that 
in lieu of a second edition the book “Hortus” 
by Dr. L. H. Bailey and Ethel Zoe Bailey 
be adopted as the standard. It was the 
criticism of Standardized Plant Names by 
Mr. van Melle that started discussion of the 
subject outside as well as in the ranks of 
the Nursery trade. A prime objection to 
S. P. N. on the part of Mr. van Melle has 
been that the contents of the book do not 
bear out its title. 

The discussion has been made up of 
fragmentary points, leaving room for mis- 
understanding. From what we know of Mr. 
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van Melle’s position as the result of his 
special study of the subject we believe he 
would regard Hortus as official guide and 
Alfred Rehder’s Manual as supplementary 
works to serve for standardizing in general 
and would indorse a plan for an edition by 
the American Joint Committee of a volume 
under such title as Approved Plant Names 
containing in the main the horticultural 
varieties under a limited number of the most 
important horticultural genera and species; 
this volume to be revised at intervals of 
three to four years. Dr. Rehder’s Manual 
is authority on trees and shrubs; Hortus 
outside of that range. 


THE DEMAND OF THE HOUR 


In the closing year of the First National 
Publicity Campaign of the American Nur- 
sery Trade when results thereof—cumula- 
tive to a degree—constitute promise of un- 
precedented trade activity as the result of 
a general awakening to the value of Nur- 
sery products there is, fortunately, the ac- 
companiment of an awakening within the 
trade to the necessity for systematizing the 
distribution of the product so that both the 
wholesale and retail branches may attain 
maximum benefits of earnest effort on 
sound lines. 

In the opinion of trade leaders the propo- 
sition to organize retail Nurserymen on a 
national basis is as timely as was the co- 
operative effort which made the vocation of 
the Nurseryman a front page feature in 
newspapers throughout the country. Surely 
there is business acumen in the trade suffi- 
cient to transform conditions of distribu- 
tion, grievously complained of, into hearty 
cooperation, with realization that the 
humbling influence of world events not only 
suggests but demands highest consideration 
of quality, service, cooperation—the ethics 
of sound business. 


Nurserymen Retaliate 


The Oregon Depart‘nent of Agriculture 
was called on last month at a meeting in 
the Weatherly building of Portland, Ore., 
of Nurserymen and ‘lorists to ban from the 
state the importation of oranges, lemons, 
grapefruit or any cther product of Cali- 
fornia known to be infected with citrus 
white fly. 

The Oregon interests are provoked be- 
cause of th= ban put on Oregon holly. Sev- 
eral shipments: into California were re- 
turned because of the belief in the South 
the holly contained the citrus white fly. 

There is no citrus white fly in Oregon 
now, it was pointed out. Permitting Cali- 
fornia products to come in here from lo- 
calities where the fly is known to exist 
would be to open the gate to infection of 
plants in this region. Shippers declared 
that under existing conditions they do not 
know when they ship to the South whether 
their products are going to be sent back. 


Jarnes D. Culbertson, Santa Paula, Cal., 
Nurseryman said recently: “In comparison 
with the 1931 supply, the newest figures 
from the survey of citrus Nurserymen in 
California indicate only half as many navel 
orange trees, slightly over half as many 
Valencia trees, and half as many grapefruit 
trees available now. The supply of lemon 
trees is slightly above last year’s figure, 
but the increased interest in extending 
lemon acreage in the near-coast districts 
promises to absorb all of them and leave a 
clean market at the end of the 1932 plant- 
ing season. 

The shortages aggregate approximately 
500,000 trees, it is estimated. Since the in- 
ventory census was taken, the recent frosts 
have damaged a considerable number of the 
smaller and later buds in many Nurseries 
from one end of the state to the other. The 
industry, it is declared, annually requires 
about 250,000 trees for replants and for 
minor additions to existing orchards. 
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Correct Impression As To Freight Regulation 


Editor American Nurseryman: 

On page 240 of the American Nursery- 
man, Dec. 15, 1931, you have a large head- 
ing reading as follows: 

“Freight Bureau Gives Nurserymen Con- 
cessions: Rate on Shipments from Pacific 
Coast Apply to All Transcontinental Terri- 
tory—Privilege of Unloading in Transit— 
Buyer-Seller Benefit.” 

The first column on this page then goes 
on to explain the venefits of the reductions 
which Mr. Torneson through Mr. Elmslie 
thought had been granted to the Nursery- 
men. 

For your information, desire to advise 
that on July 2, 1931, the Jackson & Perkins 
Co. wrote us and desired to know if we had 
heard anything concerning a proposal to 
establish a stop-off arrangement for partial 
unloading of cars from the coast or other- 
wise, which was being taken up through the 
Eastern Trunk Line Association of New 
York City. 

On receipt of Jackson & Perkins Com- 
pany’s letter, we took up with the Eastern 
Trunk Line Committee and, after several 
weeks of correspondence, the stop-over 
privilege was made to include Nursery 
stock at $10.00 per car in eastern territory; 
and, from the information we have, thi« 
concession became effective Oct. 1, 1931 
and to expire Oct. 1, 1932, which secms to 
be an experiment on the part of the carriers. 

We then took it up with the Transconti- 
nental Lines to see if they would not allow 
the same privilege which they have done, 
but not with no charge, as stated in the 
article by Mr. Tonneson; and, furthermore, 
in order for a Nurseryman or other shipper 
to get the benefit of a stop-over in any 
territory, it would be necessary for him to 
take up with the individual line on which 
he is located and get them to allow the 
stop-over on the line on which the stop-over 
was desired. 

We do not believe that very many of the 
Nurserymen in the country, if any, would 
ever want the privilege of stopping a car 
of Nursery stock to partially unload; and, 
even if they would, the occasion would be 
so seldom that we do not believe it would 
pay the Nurseryman for his trouble in tak- 
ing up and having any individual line pro- 
vide for such privilege. 

Regarding the 18,000 lbs. minimum ap- 
plying to all territory, desire to advise that 
the article is in error on this, as the 18,000 
Ibs. only governs to the Mississippi River 
and the Chicago territory and does not go 
on to the Eastern territory. Along this line, 
desire to advise that several years ago we 
took this matter up with the Transconti- 
nental Freight Bureau and, at that time, 
tried to have an 18,000 lbs. minimum apply 
to all territory; that is, between the Mis- 
souri River and the Atlantic Seaboard; but 
they would not grant it, stating the Eastern 
lines got very little out of such a rate and 
with the result that we could only get the 
18,000 lbs. minimum to apply up to and 
including the Chicago territory but not be- 
yond that and there has been no change in 
this ruling; the 20,000 Ibs. minimum still 
applies to the Eastern territory. 


Ever since the article appeared in your 
paper on Dec. 15 we have been investigat- 
ing this so we could put out the correct in- 
formation to the Nurserymen. 

In conclusion, there has been no exten- 
sion of territory to which the 18,000 lbs. 
minimum applies and further, any stop-over 
privileges will not be allowed free, but will 
be established by an interested line and 
generally on a rate of $10 per car for each 
stop. 

CHAS. SIZEMORE, 
Secy. & Traffic Mgr., A. A. N. 
Louisiana, Mo. 
Jan. 21, 1932 








EASTERN NURSERYMEN’S 
ASSOCIATION 


| Russell Harmon, Stroudsburg, Pa., Secy. 
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Annual meeting was held Jan. 20 in New 
York City, the following concerns being 
represented: 

Andorra Nurseries, Bloodgood Nurseries, 
Bobbink & Atkins, Buntings Nurseries, 
Conard & Pyle Company, Cottage Garden 
Nurseries, F. & F. Nurseries, Farr Nursery 
Company, Hess Nurseries, Hicks Nurseries, 
Howe Nurseries, Koster & Company, Lester 
C. Lovett, Milford, Del., Lovett’s Nurseries, 
LaBars’ Nurseries, Thos. B. Meehan Com- 
pany, Oak Park Nurseries, F. R. Pierson, 
Princeton Nurseries, Julius Roehrs Com- 
pany, J. H. Schmidt & Son, Towson Nur- 
series, Vissers Nurseries, Verkade’s Nur- 
series, A. E. Wohlert, the Garden Nurseries. 

The whole time was devoted to a discus- 
sion of quarantine problems. As usual the 
members had the advice and suggestions of 
one of the ablest entomologists in the 
country, Dr. Headlee, state entomologist of 
New Jersey. 

Much surprise was caused by the absence 
of President E. C. Hilborn, American Asso- 
ciation of Nurserymen, who had requested 
an opportunity to address the association 
and whose prospective appearance had been 
featured for the afternoon session. No 
word had been received from President Hil- 
born either by President R. T. Brown or 
Secretary E. H. Costich as to any change 
of plan; the program had to be rearranged 
at the last moment. It is reported that Mr. 
Hilborn was told in Chicago that there 
would not be a representative attendance 
at the meeting. Apparently he did not re- 
gard it as necessary that he should advise 
the association officers. 

These officers were elected: President, 
Lester Needham, Weiser Park, Pa.; vice- 
president, E. H. Costich, Westbury, L. L., 
N. Y.; secretary, Russell Harmon, Strouds- 
burg, Pa.; treasurer, Albert F. Meehan, 
Dresher, Pa. 


For the California Nursery Company, 
Niles, Cal., the Oakland office of Ryder & 
Ingram, Ltd., advertising agency, has com- 
pleted a mailing of 40,000 copies of a 56- 
page garden book, and is conducting a cam- 
paign to point out the advantages of plant- 
ing roses at this season of the year, using 
wewspapers in 21 small towns, magazines 
and outdoor posters. 
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The Rose Nurseryman Is Sinning By Omission 


And Sometimes by Commission Says an Expert Discussing Commercial Practices— 


Often Does Not Know His Wares—Riddle of the South—The Hybrid Tea Class 
By J. H. Nicolas, Jackson & Perkins Co., Before New York Nurserymen’s Association 


We are on the threshold of the greatest 
demand for rose bushes in history. The 
efforts of the American Rose Society sup- 
ported by periodical articles in the various 
home magazines begin to show results. 
Local garden clubs grouped in regional and 
state federations are busier than ever. 
Quoting Richardson Wright in this January 
“House & Garden’: “We were rather ap- 
palled to learn that a recent count of not 
all the states in the Union discloses the Fed- 
erated Garden Clubs listing no less than 
1,163 separate organizations. When the 
remainder of the states are in, the figure 
will probably rise to 1,400. In the Garden 
Club of America are 93 more.” 

Queen Rosa’s Handicap—Of course in all 
these, Queen Rosa reigns sovereign. Like 
all modern sovereigns or leaders, Queen 
Rosa has to deal with an opposition party, 
and in this particular case, the opposition 
comes from rose dealers! Of course, it is 
not a studied, deliberate opposition, it is 
not a sin of commission, the Nurseryman is 
only and unconsciously sinning by omission, 
but he is nevertheless sinning! The sin of 
the rose merchant is that he does not know 
his wares, and whether he knows his wares 
or not, he is not helping the innocent un- 
familiar customer in planting the right kind 
of roses, and he is doing so, unwittingly I 
concede, by withholding the proper infor- 
mation as to the habit, strain and likely 
performance of each variety in the custo- 
mer’s section. We have all kinds of cli- 
mates in United States, each climate calling 
for a definite type of plant. But the sin of 
the Nurseryman is not always a sin of 
omission, he sometimes sins by commission: 
Did I not hear over the radio last season a 
Nurseryman offering a collection of roses 
in which were grouped as ‘hybrid teas” 
Kaiserin Auguste Viktoria, Mrs. Aaron 
Ward and the brutal, gigantic, uncouth J. 
B. Clark! 

Can you imagine the frame of mind of 
the victim when he sees that Mutt and Jeff 
assemblage! Not only is he done with the 
Nurseryman but his incipient enthusiasm 
for roses has been considerably dampened. 

Not For Sake of Selling—Change your 
object of selling roses for the sake of sell- 
ing into selling the right variety for the up- 
building of your profession and the satis- 
faction of your customer. This can only 
be done by listing your roses under the 
proper classification of strains instead of 
the pernicious system that everything “ever- 
blooming” is “hybrid tea.” Hybrid tea is 
but one of the several strains of so-called 
“everblooming roses” each strain being 
adapted to different ciimatic conditions; 
and to class all those strains under one 
heading is simply asinine. Rose business, 
if it is to survive, prosper and take advan- 
tage of present opportunities, must be ele- 
vated to a higher level of knowledge and 
helpfulness to the prospective consumer. 
The shoe merchant would not attempt to 
sell snow shoes to a young woman in need 
of dancing pumps and yet this is what rose 
dealers are doing under the present system. 

Easy Information—lInformation is at 
hand and easily obtained at test and public 
gardens.such as Ithaea, N. Y.,: Hartford, 


Conn., Arlington (Washington, D. C.) etc., 
also test gardens maintained by some Nur- 
serymen (for instance the extensive gar- 
dens of Jackson & Perkins Company). 
Study the plants rather than the flowers 
as it is the plant that shows most the blood 
strain and decides whether a rose is likely 
to be good, bad or indifferent. 


I have just returned from an extensive 
lecture tour of the South. There I have ob- 
served the greatest opportunity for the de- 
velopment of a tremendous rose market. 
The people are crying for roses like “‘chil- 
dren are crying for Castoria’’! But they 
are just now in the throes of an acute 
radianceitis because Radiance is practically 
the only hybrid tea they can trust as such. 

Tomboys of Rosedom—Radiances, tom- 
boys of Rosedom, as I saw them in Birming- 
ham, New Orleans, Houston, San Antonio, 
Dallas and Fort Worth, were superb, both 
plant and bloom. In December we were 
picking sheaves of perfect flowers on long 
stems. In that territory, pernetianas or any 
variety where the pernetiana blood is in 
mixture are failures and short lived. Ra- 
diances grow with such an ease and lux- 
uriance, the foliage is so healthy and per- 
manent that they put the finicky perne- 
tianas to shame and only a few advanced 
rose fans are willing to put up with the 
drudgery necessary to obtain a few blooms 
and to finance the replacement of the 
plants every year or so. 


The Riddle of the South—After a study 
of the Southern climatic and atmospheric 
conditions, I think I have solved the riddle. 
Their growing season is very long, in fact 
they are crowding in a calendar year two 
distinct seasons each one nearly as long as 
ours and roses seldom go completely into 
winter dormancy although they slow up in 
January and February, this scarcely affords 
any rest. Between these two seasons, 
spring and auturin, is another slow period 
due to heat and drought when many varie- 
ties, mainly pernetianas stop entirely. To 
sum up, varieties of roses (and other 
genera) requiring a long winter rest or the 
foliage of which is too short lived to last 
the whole growing season do not prosper, 
they are not hardy in the South! 


Summer Hardiness—It may seem a para- 
dox to say that Northern plants are not 
hardy in the South, but “hardiness’’ does 
not refer to winter hardiness only. There 
is also summer hardiness. Our European 
cousins draw a clean cut line between winter 
and summer hardiness and when using the 
word “hardy” in descriptions, they generally 
qualify it with either “winter” or “summer.” 
That question of southern hardiness is not 
with roses only but also with trees, shrubs 
and perennials: Canadian hemlocks, lilacs, 
peonies are not summer hardy in the South 
even as palms, citrus trees, poinsettias are 
not winter hardy North. 

Radiance Charms the South—The typical 
rose strain for the South is the tea. The 
tea rose is a native of Southern China where 
it is evergreen, evergrowing, everblooming, 
requiring no rest and very resistant to 
disease; for those reasons it is summer 
hardy, while it is not winter hardy in the 
extreme North. Unfortunately its flowers 
do not have the form and stem for cutting 
of its closest relative, the hybrid tea. But 
the hybrid tea must be of the old original 
type with the tea features prominently 
dominant and unpolluted by short-lived 
foliage strains. Radiance happens to have 
inherited the tea characters to a high de- 
gree; hence its summer hardiness that gives 
it such a ubiquitous popularity in the South. 
Radiance is popular not because of its 
flower or color, (both are conceded to be 
mediocre) but because of its performance 
which is the tea performance; and our 
Southern friends are crying for a “Radiance 
race” of a great assortment of colors. To 


them Radiance is a symbol, a type. Francis 
Scott Key, a child of Radiance, does also 
very well in the South and Frau Karl 
Druschki, a cousin of Radiance, is their best 
hybrid perpetual. 

As To Pernetianas—Pernetianas fail in 
long season sections because of the Biblical 
dictum “Sins of the father will reflect upon 
the children unto the third and fourth gen- 
eration.” Austrian briars have about the 
shortest lived foliage of all rose species; the 
foliage life cycle is about three months at 
most, and that unfortunate character is 
violently dominant in its hybrids. Austrian 
briar blood, mixed with hybrid perpetuals 
and hybrid teas, forms an incongruous mix- 
ture seldom uniting without jars. We 
know that the foliage is the breathing and 
digesting organ of the plant; yet we have 
there a combination of slow ripening wood 
and tissues, heritage of tea and short-lived 
foliage heritage of Persian Yellow, hence 
die-back and other troubles due to defolia- 
tion while the wood is still sappy and the 
growing season still has months to go. 

In the South, some pernetianas may be 
grown in a measure if one wishes to fuss 
and hire a trained nurse; but they have to 
be grown in two separate installments; af- 
ter their spring flowering they are allowed 
to dry and take a summer siesta. Then in 
September they are given a good soaking, 
pruned back again and those having sur- 
vived will give a second crop in late autumn. 
Unless this treatment is applied, pernetianas 
remain hopelessly dormant from midsummer 
and gradually disappear from die-back. 


Black Spot—wWhile this early defoliation 
can be somewhat retarded by constant pre- 
ventative treatment against black spot, yet 
black spot is but an aggravating factor. 
Black spot did not bother us before the ad- 
vent of pernetianas, those of us who grew 
roses 25 or 30 years ago could do so with- 
out squirting Bordeaux or dusting sulphur. 
Primarily, black spot was an old age in- 
firmity of the austrian briar foliage and as 
such became inherent in its hybrids. From 
these it spread like a contagion to other 
kinds; but it is not a blood stain of the 
true hybrid tea which is not likely to con- 
tract it unless there is a center of infection 
nearby. 

From reports the world over, pernetianas 
are satisfactory varieties in sections where 
the growing season does not exceed the nor- 
mal life cycle of the foliage, and in these 
sections where winters are generally very 
severe, pernetianas have proved hardier 
than true hybrid teas. This was abundantly 
proved in the winter 29-30 which was one 
of the coldest Europe had experienced in a 
century. Mme. Ed. Herriot and Souv. de 
Claudius Pernet proved hardier than any 
hybrid tea and many hybrid perpetuals. 


Copycatting Colleagues—It is indeed 
very unfortunate, especially for those sec- 
tions hungrv for roses that live and grow 
and bloom through their long seasons, that 
rose merchants (both here and abroad), 
either through ill advised commercial ex- 
pedients or more likely through unfamil- 
iarity with their wares, should ignore cor- 
rect classifications and mislead the buying 
public by classing all “everblooming”’ va- 
rieties, scrofular and otherwise, as hybrid 
teas. As often done in rose literature, we 
are again copycatting our British col- 
leagues who had the infernal nerve of send- 
ing brutal hybrid perpetuals like J. B. Clark, 
George Dickson, Everest as hybrid teas; 
looks as if “hybrid tea” was a good bait for 
sucker rose buyers! Such a nefarious prac- 
tice is doing more to impede rose expan- 
sion than all other adverse conditions put 
together! Pif iron, cast iron, structural 
steel, razors, are all made from the same 
ore, should they all be sold as “iron” be- 
cause the merchant does not see or know 
the difference? 

The South is the land of roses par ex- 

(Continued on Page 64) 
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Official Says Virginia Nurserymen Serve Best 


R. E. Burson, State Conservation Department, Again Opposes State Culture of Any 
Kind of Material Usable as Ornamental Stock—Business Ethics 


A called meeting of the recently formed 
Virginia Nurserymen’s Association was held 
in Richmond, Jan. 20, President L. M. 
Jones presiding. Completion of organiza- 
tion matters was effected. Legislative 
topics were discussed ; proposed subjects be- 
lieved to be inimical to Nursery interests 
were adjusted and it is felt that matters 
are safe now in the hands of the lawmakers. 

About fifty Nurserymen were present. 

The legislation committee met in open 
session the evening before the convention. 
In addition to the members there were 
present H. J. Neale, landscape engineer of 
the State Highway Department; R. E. Bur- 
son, landscape engineer of the Conservation 
Department; G. T. French and C. R. Willey, 
Department of Agriculture. 

The particular matter under considera- 
tion was state owned Nurseries. Mr. Burson 
was definitely opposed to the state in any 
way entering into the growing of any kind 
of Nursery stock that might be used for or- 
namental planting. Mr. Neale gave freely 
and fully his views and recommendations 
in regard to the state producing plants for 
roadside planting. To begin with, he ex- 
pressed the opinion that the state could buy 
finished plants from Virginia Nurserymen 
much cheaper than it could grow them. He 
advocates that each of the eight highway 
divisions of the state furnish about an acre 
of land near their shops for what he terms 
“heeling in” grounds. He would salvage 
what native plants he could where new 
roads are cut or where old roads are wid- 
ened, and set them on these grounds to be 
used later. Also he would secure finished 
plants from time to time and plant them 
too for later use. 

The attitude of those whose influence 
would weigh most in any effort to establish 
state Nurseries in which ornamental plants 
could be grown was so satisfactory to the 
committee that no action of the association 
was considered necessary at this time. 

The regular meeting was called to order 
by the President, L. M. Jones of Norfolk. 
Mrs. Janet Stuart Durham of Richmond, 
Chairman of the Virginia Council for the 
Protection of Roadside Beauty, addressed 
the Nurserymen in the interest of a bill now 
before the State Legislature for regulation 
of roadside signs. This bill provides a tax 
on all signs of two cents per square foot 
with a minimum of $1; prohibits any signs 
nearer than 30 feet to the boundary of any 
public road and prohibits any signs nearer 
than 300 feet to the intersection of two 
roads or a road with a railroad; provides 
penalties for putting up any sign or poster 


RETAIL SALES 
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Knows his nursery stock—20 years 
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By W. N. Roper, Petersburg, Va. 


without the written permission of the owner 
of the property. The association gave a 
unanimous vote favorable to the bill. 


Business Ethics—T. D. Watkins lead the 
discussion of the subject “My Duty to My 
Competitor.” He feels that one of the 
duties is to grow good stock and give con- 
fidence to Nurserymen; that another duty 
is to protect him against dishonest buyers. 
Many members joined in this discussion. 

Henry C. Klehm, Arlington Heights, II1., 
former president of the Illinois State Nur- 
serymen’s Association, spoke optimistically 
of the future of the Nursery business. He 
believes that ornamental plantings should 
not be classed any longer as luxuries but as 
necessities, and advised Nurserymen to take 
advantage of the opportunities for selling 
through roadside displays. 


Nursery Office Grounds—Owen G. Wood, 
Bristol, delivered an address on ‘‘The Value 
of BPeautifying the Nursery and Office 
Grounds. He censured the attitude of Nur- 
serymen who spend thousands of dollars in 
advertising the slogan “It’s Not a Home 
Until It’s Planted” and then leave their 
own Nurseries devoid of any attempt at 
beautification. The address was illustrated 
with enlarged photos. Mr. Wood, better 
than any one else in the state could discuss 
this subject, for the Wood-Howell Nurseries, 
extending 1600 feet along a main highway, 
has the most attractive highway planting of 
any Nursery in the state. 


Association Advantages—Fred Shoosmith, 
Richmond, in a prepared talk told the mem- 
bers “Why a Virginia State Association is 
Essential at This Time.” 
sons he stressed was the need for the bring- 
ing of orderly form out of the haphazard 
hit or miss methods that now exist in the 
Nursery industry in Virginia. ‘Replace- 
ment of Nursery stock without charge is an 
abuse,” he said, “that may be remedied by 
a majority of the growers.” He appealed 
for support of the association as a regular 
duty. 

The legislation committee was empowered 
to draw an amendment to the State Lien 
Bill and have presented to the State Legis- 
lature, now in session, covering Nursery 
stock planted on premises and giving Nur- 
serymen equal rights with mechanics and 
others under the present bill. 


Standard Grades Adopted—It was de- 
cided that the Virginia Association adopt 
the standards and grades of the American 
Association of Nurserymen and the secre- 
tary was directed to get these into the hands 
of all Nurserymen in the state. 

At present Arbor Day ‘n Virginia is ob- 
served in the spring. It often happens that 
on the day designated, plants are too fer 
advanced in the extreme eastern part of the 
state while conditions are not ripe for plant- 
ing in the extreme western portion. And 
besides under the present method of setting 
the date Garden Clubs and others do not 
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have sufficient time to prepare for a proper 
celebration. 

Arbor Day in the Fall—The association 
voted unanimously to petition the Governor 
asking that November 15th be made Arbor 
Day in order that planting may be general 
throughout the state. The secretary was 
instructed to prepare and present this pe- 
tition. 

Roanoke was selected as the place for 
the next regular annual meeting which will 
be held in that city next August 15. 


The Quarantine Basis 

Tn his talk at the annual convention of the 
Eestern Nurserymen’s Association, Dr. T. J. 
Headlee, New Jersey entomologist citing the 
stand taken by secretaries of agriculture 
that the Plant Quarantine Act gave them no 
choice but to proclaim a quarantine in the 
event of the disclosure of an injurious pest 
or disease in any section, said there is a 
grcwing feeling that the basis of such ac- 
tion should be the determination beyond 
doubt that the benefits of any contemplated 
quarantine would outweigh its costs and dis- 
advantages; that this principle is prominent 
in a statement published by the National 
Plant Board and he felt that the present was 
an auspicious time to consider seeking an 
amendment to the basic law that would 
make that principle an integral part of it. 

E. L D. Seymour, Florists Exchange, out- 
lined a plan for establishment of a regional 
council to parallel the Eastern Plant Board 
but in the field represented by horticultural 
trades and other interests affected by quar- 
antines; to have such a group made up of 
delegates from existing organizations which, 
through a central office, would be kept con- 
stantly advised of quarantine trends and 
emergencies and which could be kept in con- 
tact with the Plant Board, state and federal 
officials and cther agencies concerned in 
quarantine matters. The plan elicited much 
interest and was referred to the executive 
ecmmittee 


Plant Waxing Patent 

Cc. E. Wilson, Manchester, Conn., well- 
known Nurseryman, has secured a patent on 
his method of coating rose plants with a 
flexible waxlike substance which prevents 
drying out. This is another of the recently 
developed devices for making practicable 
the merchandising of plants in stores. 


To Regulate Billboards—The Virginia 
Nurserymen’s Association, in session in 
Richmond, approved the bill to regulate the 
placing of billboards along the state high- 
ways. Provisions of the measure were ex- 
plained by Mrs. Janet Stuart Durham, state 
chairman of the National Council for the 
protection of Roadside Beauty, and also 
chairman on roadside beauty of the Virginia 
Federation of Women’s Clubs. 


PIN OAKS 
ARONIA AR8UTIFOLIA 
VIBURNUM RHYTIDOPHYLLUM 


Samples and prices on request 


LINDLEY NURSERIES, INC. 
POMONA, N. C. 
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Good Quality Stock Is Worth As Much As Ever 


Says President DeWildt Addressing New England Nurserymen—Present Store Offer- 
ings Unsatisfactory, He Says—Indorses Proposed Retailers Assn.—Officers Elected 


Attendance at the annual convention of 
New England Nurserymen’s Association at 
the Hotel Statler, Boston, on Jan. 26-27, 
at the opening session broke all records. 
President H. H. DeWildt in his opening ad- 
dress referred to existing economic condi- 
tions but thought that the Nursery interests 
had been far less affected than many others. 
There had been an over-production es- 
pecially regarding the more easily grown 
evergreens; good material was worth just 
as much as ever, including rhododendrons, 
azaleas, taxus and other things which might 
be named. Department stores were hand- 
ling increasing numbers of hardy plants at 
low prices; persons supplying this kind of 
stock mostly live outside New England, 
some of them large and wealthy concerns 
with too much stock and anxious to turn 
it into cash at even a very low price. This 
business would not harm good Nurserymen, 
as persons buying this stock one year would 
later be willing to purchase something better 
at a fair price. Transportation facilities 
were good. Quarantine matters chiefly 
concerned the slow spread of the Japanese 
beetle. The credit list was unusually long 
this season; members should not place names 
there unless for good and sufficient reasons. 
These lists were a valuable protection, but 
of course in these troublous times names of 
some who might be slow but were strictly 
honest appeared there. 

Election of Officers—Reports of the 
treasurer and secretary were accepted. The 
following committees were appointed: 
Auditing, E. A. Vanicek, P. J. Van Baarda, 
James A. Tufts. Nominations, Earl F. 
Horsford, Paul Pauman, George C. Thurlow. 

These officers were elected: President, 
Alexander Cumming, Jr., Bristol, Conn.; 
vice-president, Walton G. Wyman, North 
Abington, Mass.; treasurer, Frederick S. 
Baker, Cheshire, Conn.; secretary, William 
N. Craig, Weymouth, Mass. Executive 
Committee: Hugo H. DeWildt, Greenwood, 
R. I.; George Harris, Manchester, Conn. ; 
Harlan P. Kelsey, Jr., East Boxford, Mass. 
Representative to meeting of A. A. N., 
Donald D. Wyman. The reports of the 
various committees contained nothing of 
great importance except that of H. H. De- 
Wildt for the legislative committee who re- 
ferred to efforts to make the Japanese 
beetle quarantine as easy as possible for 
growers. 

Prices of Nursery Stock—Donzald D. 
Wyman opened the discussion on the ques- 
tion of prices of Nursery stock for 1932. 
He thought that while a moderate drop 
would seem to be only fair in some lines, 
there was unlikely to be any lower figures 
for such plants as broad-leaved evergreens, 
azaleas, taxus, etc. There was much dis- 
cussion on this question. H. V. Lawrence 
thought it was only fair to the buying pub- 
lic to be given the benefit of better prices 
corresponding with the decline in living 
costs. Some disagreed with this and the 
discussion did not disclose much as to the 
policy members would follow the coming 
spring. 

Department Store Competition was well 
discussed. It was charged by several 
speakers that some large concerns purport- 
ing to do a strictly wholesale business were 
selling to parks, cemeteries and even large 


estates at trade prices; it was declared that 
such firms should be boycotted; that these 
same firms were also furnishers of much of 
the stock that the dry-goods houses handled, 
often at far below wholesale prices. 

Retail Association—Mr. DeWildt thought 
that the formation of a retail Nurserymen’s 
association such as Mr. Marshall had out- 
lined at other conventions would do much 
to protect those whose business was largely 
a retail one. Whether such a body could 
function properly seemed to be doubted by 





ALEX. CUMMING, JR., Bristol, Conn. 


President New England Nurserymen’s Assn. 
quite a number. Questions were taken up 
from the Question Box. One regarding the 
Rototiller was answered by Alexander Cum- 
ming who had found this very valuable for 
preparing beds for seeds or young plants, 
doing the work of seven men and doing it 
much better; the smaller size was the one 
he preferred. At the annual dinner there 
was a larger attendance than ever before. 
Speech making was cut out but a pleasing 
entertainment was enjoyed. 
W. N. CRAIG 


Nurserymen Busy as Bees 

An advertising stunt of decidedly origi- 
nal nature was successfully pulled off at 
the convention of the New England Nur- 
serymen’s Association, Statler Hotel, Bos- 
ton, Mass., last month. Michael A. Barrett 
had checked in the hotel cloak room a box 
containing 500 bees which he planned to 
use in illustrating a lecture on bees before 
the association. Open ventilators permitted 
half the bees, warmed by hotel temperature, 
to escape and explore the main lobby which 
was promptly vacated by guests. Porters 
and bellboys rushed off to find Mr. Barrett. 
As he was peacefully lunching in the dining 
room, where paging is not permitted, it was 
not until an hour and a half later that he 
was found. He closed the ventilators on 
his remaining 250 bees, but at last accounts 
the chase was still on for their liberated kin. 

Needless to say the name of the New 
England Nurserymen’s Association was 
pronounced many times. 

First Garden Club—So far as the Mass. 
Horticultural Society can ascertain, this 
honor belongs to the Cambridge, Mass., 
Plant Club, organized in 1889. Several of 
the 20 charter members were at its 40th 
anniversary observance in 1929. Next 
oldest club is believed to be the Ladies Gar- 
den Club of Athens, organized in Newton, 
Ga., in 1892. 
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Program Annual Meeting, Hotel 'Adel- 

phia, Philadelphia: 
Feb. 2—1 P. M. 

President’s Address, Lester W. Needham. 

Committee Reports—Executive, Adolph 
Muller; legislation, Albert F. Meehan. 

Report of Treasurer, Appointment of 
nominating committee. 

“‘Developments in Quarantines,”’ 
Humphreys. 

Round Table Discussion—Advisability of 
a National Retail Association; Prices for 
Spring 1932; What Can We Do to Help 
Lusiness in 1932. 

Feb. 3—10 A. M. 

“Modern Trends in Nursery Business,” 
Prof. J. P. Porter, Cornell University. 

“Acid Soil Plants,” Dr. E. T. Wherry, 
Univ. Penn. 

Reports of committees, 
cers. New business. 


J. Howes 


election of offi- 


Agricultural Appropriations 

Appropr.aticns committee of the U. S. 
House of Representatives recommends a 
total of $175,443,000 for the Department of 
Agriculture, a reduction of $10,799,000 from 
the budget presented by President Hoover. 
Included are these items: 

Barberry eradication, $196,400; horticul- 
tural crops and diseases, $1,431,560; Nation- 
al Arboretum, under construction, $5,000; 
phony peach, $82,150; fruit and shade tree 
insects, including Japanese and Asiatic 
beetles, $447,645; truck, garden crop and or- 
namental plant insects, $421,490; plant quar- 
antines, $737,970; forest. tree Nurseries, 
$154,200. 


Frank P. Daniels, Daniels Nursery Co., 
Lond Lake, Minn., is the new president of 
the Minnesota Horticultural Society. 


SHADE TREES 


Which have been properly root 
pruned and trained. 


Per 10 Per 109 





Ash, White 6-8 ft. 
8-10 ft. . 

Birch, Cutleaf Weeping 6-8 ft. .. 
8-10 ft. .. 


-50 
12.00 


s 
sakes: 
8 88838 


Birch, White 6-8 ft. .. . 7.80 
” 8-10 ft. . -. 10.00 
wd 2-23 in. caliper .. 22.50 
Birch, Yellow fee 5.00 45. 
I i. arcatitty inhi 8.00 65.00 
Catalpa Bungii = ft. 3.50 25.00 
6 ft. 4.50 35.00 
. ™ :. ? ct ehicn Ante 5.50 45.00 
Elm, American, 6-28 0 ... 6.50 55.00 
1}-13 in. caliper 
10-12 ft. 8.50 75.00 
Elm, Chinese * Of RNS 40.00 
SA nerd. ste ered 7.50 65.00 
7 ™ s16 —U——— ee 10.00 85.00 
* bss 13-2 in. caliper .. 15.00 125.00 
Japanese Flowering Cherry 3-4 ft. 10.00 75.00 
“ 4-5 ft. 11.00 90.00 
- . “ 5-7 ft. 15.00 125.00 
Japanese Weeping “yee 5-6 ft. 20.00 175.00 
Maple, Ashleaf 6-8 ft. 2.25 20.00 
= | F Saree 3.00 25.00 
. " 8 | ea 4.50 35.00 
Maple, Norway FF) Fess 10.00 90.00 
13-14 in. caliper 12.50 110.00 


- 14-12 in. caliper 25.00 

. 13-2 in. caliper . 35.00 

” ” 2-23 in. caliper . 45.00 
Maple, Schwedlers ) = 17.50 165.00 
8-10 ft. .... 20.00 185.00 
Maple Silver, fl as 3.00 20.00 
Sf ER ae 3.50 25.00 
= e 13-14 in. caliper .. 4.50 35.00 
- ~s 13-2 in. caliper ... 7.50 65.00 
= 2-23 in. caliper ... 12.50 100.00 
ei Samer BBO Ga wie cccuss 12.50 100.00 
Poplar, Lombardy, OB Ge <ccvce 2.50 15.00 
8-10 ft. .... 3.00 20.00 


Write for Complete Wholesale Price List 


Titus Nursery Company 


Waynesboro, Virginia 














Nursery Trade Bulletin 


Jacob J. Jerge Nursery, Elma, N. Y., has 
been incorporated. 








Glen Saint Mary Nurseries, Fla., have the 
contract for landscaping the new park site 
in Inverness, Fla. 


Benthien Nurseries, one of the oldest in 
the State of Washington, has assets $20,000, 
indebtedness $10,000 according to Receiver 
Stuart Bryan. 

The dahlia may be made to bear broader, 
richer blossoms and yield more of them, if 
fed certain stimulating plant foods, it is in- 
dicated in a study of the Conn. Agl. Expt. 
Station. 








California Garden Club Federation, just 
formed, unites the garden clubs of the state, 
headed by Mrs. Leonard B. Slosson, Los 
Angeles, president. 15 clubs were repre- 
sented at initial meeting. 

Illinois Nurserymen’s Association elected: 
President, R. C. Becker, Western Springs; 
vice-pres., Arthur L. Palmgren, Glenview; 
secy., Miles W. Bryant; treas., Elmer L 
Clavey, Deerfield. Directors for three 
years: R. C. Pecker, Arthur L. Palmgren. 





Largest in History—5,000,000 walnuts 
(a bumper crop of this infant Oregon in- 
dustry) are reported oversold. Despite 
slightly lower prices, income from 1931 nuts 
will be the largest in history, totaling over 
a million dollars for Oregon farmers.—Port- 
land, Ore., Journal. 

Long Island Nurserymen’s Association’s 
enterprise is indicated, among other ways, 
in production of its Year Book and Directory 
for 1932 containing list of members and 
officers, constitution and by-laws and a 
poetical toast to the association by S. 
Tanhauser. 





Bronxville Nurseries, Yonkers, N. Y., was 
second lowest bidder at $21,499 for the 
removing, transplanting and maintaining of 
trees and shrubs along Grand Central Park- 
way, Queens County, L. L., proposals for 
which were opened by the State Department 
of Public Works. E. D. M. Construction 
Co., Inc., Lindenhurst, L. L, was lowest 
bidder at $20,859.50. The state engineer’s 
estimate of cost was $27,379.40. 


Need for Planting Trees—Five hundred 
and fifty-one thousand tree seedlings were 
shipped from the Forest Nursery at Athens 
during the calendar year 1931, reports B. 
F. Grant, associate professor of forestry at 
the Georgia State College of Agriculture. 
This is a greater number than has ever 
been shipped in any previous year, and in- 
dicates that the need for planting trees is 
more strongly realized now than at any 
other time. 

Henry Emlong & Son, Stevensville, Ber- 
rien County, Mich., Nurserymen, have a 
record of 60 years. The founder was a 
fruit grower of that section. The sons are 
Ralph and Clyde. The office and packing 
~ house is located on the old homestead but 
the firm has purchased several other farms 
in the district and it now has an acreage 
planted to Nursery stock. Most of its busi- 
ness is contracted through a mail order sys- 
tem adopted some time ago. It specializes 
in strawberry plants, and handles other 
small fruits, shrubs and trees. 


New Fungi in Connecticut—More than 
200 specimens of plant diseases and weeds 
that injured crops and gardens in 1931, 
were submitted by farmers and home- 
owners to the Connecticut Agricultural Ex- 
periment Station for identification. Station 
botanists examined them under the micro- 
scope and in cases where a control existed 
for the pest, these remedial measures were 
explained. The long growing season with 
more rain than the preceding summers en- 
couraged the spread of fungus diseases, Dr. 
G. P. Clinton, botanist, said in his annual 
report. 
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SEEDLINGS 


CLEAN COAST GROWN 


Carefully graded and packed so they 
will reach you in first class condition. 
Apple, French Crab and Domestic 
Cherry, Mahaleb and Mazzard 

Pear, French, Bartlett, and Winter Nelis 
Plum, Myrobolan 

Maple, Norway 

A very complete line of General Nur- 
sery Stock. Special attention is invited 
to the following: 

Azaleas, Altaclare, Hinodegiri, & Mollis. 

Daphne, Cneorum and Odora 

Cherry, Japan, Upright and Weeping 

Crabs and Thorn in variety. 

Roses, Portland grown, none better. 

Birch, Cutleaf Weeping, 1, 2, and 3 year. 

Maple, Norway. Whips and Branched 
Tops. 

Our soil and climate with the thorough 
cultivation given produces a very —— 
ior root system on all our stocks. TRY 
IT AND BE CONVINCED. 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 
PORTLAND : : : OREGON 








PRIVET— 


Our Privet is first class in every respect and 
it is time to think about your spring require- 
ments. Prices on not less than thousand lots. 

Amoor River S. Privet 


2 yr. 18” and up, light, $10.00 per M 
2 yr. 30” and up, branched, 20.00 per M 


California Privet 
2 yr. 2-3 ft.. 3 br. & up, $12.50 per M 
1 yr. 12” and up, 3 br. & up, 7.50 per M 
We can quote Apple and Peach upon request. 


BLOUNTVILLE NURSERIES, Inc. 
BLOUNTVILLE, TENN. 








MILLIONS OF 
TREES AND SHRUBS 
Hundreds of Varieties. 
Seeds, Seedlings and Transplants 
Nurserymen write for our Price Lists 


AMERICAN FORESTRY CO. 


Pembine, Wisconsin 








BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 





JOIN THE RANKS 


LAKE’S 
Satisfied Customers 


It Costs You No More 
to get 


BETTER QUALITY 


Let Us quote you prices 
on 


Your List of Needs 


YOU TOO 
Will Be Convinced 


Shenandoah Nurseries 
SHENANDOAH 
IOWA 
Since 1870 








FFS NURSERY 


Small Fruit Plants 
Shrubs— Evergreens 
And Lining Out Stock 
Grown in the Heart of Ohio 
Send for Complete Wholesale Price List 


W. N. SCARFF’S SONS 


NEW CARLISLE, OHIO 












PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 
HOGANSVILLE NURSERIES 


Hogansville, Georgia 








Special Plate Book 
80 COLORED PAGES 
Special Sample Price $1.50 


PROCESS COLOR PRINTING CO. 
Searle Bidg. ROCHESTER, N. Y. 





PIN OAK SEEDLINGS 


Now is the time to plant Pin Oak, while they 
are scarce. The financial cloud will pass, so be 
ready for the bright days. 

I aleo have a surplus in Cortland, Black 
Twig, Delicious, Jonathan, Willow Twig, Grimes 
and Winesap apple. 


Arthur L. Norton, Clarksville, Mo. 








PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 
LESTER C. LOVETT 


Milford Delaware 





New Philadelphias, Red Leaf Barberry, 
Kolwitzia, Spirea A. Waterer, Frobelli, 
Van Houtte, Hyd. Arborescens, Euony- 
mous Seiboldi, and Ibolium Privet, field 
grown, in all sizes of quality stock. 

WRITE FOR PRI 
R. H. MURPHEYS SONS 


Wholesale Nurserymen URBANA, OHIO 





WESTCOTT NURSERY CO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 


Write for Price List 








American Bulb Company 


Importers and Growers of 
Dutch Bulbs, Cannas. Tuberoses, Gladioli, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
Send For Free Catalogue. 
31-37 W. 27th St. 1335 W. Randolph St. 
New York City Chicago, Ill. 











THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 





GRAPE VINES 
CURRANTS, GOOSEBERRIES 
Specializing in the growing of these items 

for forty-one years. WE KNOW HOW. Let us 
quote on your requirements. 
The F. E. Schifferli & Son Nurseries 

FREDONIA, N. Y. 











SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 


L. J. Rambo’s Wholesale Nursery 
Bridgman, Michigan 
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A Plan For National Retail Trade Association 


Should Provide For Paid Secretary—Full Set of Officers—Meeting at Time of A. A. 


N. —No Wholesale Buying for Parks and Cemeteries—Buying Generally 
By A. C. Hanson, Wauwatosa, Wis., Before Illinois Nurserymen’s Association 


I have been asked by many what my plan 
is and I have been very frank in answering 
that I have no plan except in a general way; 
but I do believe that an association should 
be created in a national way with a full set 
of officers and at least a part-time paid sec- 
retary the first year or two. I believe that 
this association, if formed, should meet with 
and at the same time and place as the A. A. 
N. My reason for feeling this way is that 
if attendance of membership contributes 
anything to the success of the convention 
from a social and business standpoint, then 
anything that is done that will bring more 
men and ‘their wives to these conventions is 
worth while. 

It would seem perfectly clear to every- 
one that hundreds of retailers can be 
brought into the fold and brought to these 
conventions because of having a personal 
interest in the proposition. And isn’t it a 
fact also that bringing, let us say, two fac- 
tions together once a year offers a better 
opportunity for a clearing house of ideas, 
. an exchange of opinions and a greater op- 
portunity for the settlement of differences, 
than would be possible if two units of or- 
ganization met at different places at differ- 
ent times of the year and tried to adjust 
differences, if any existed, by long range 
correspondence. 

Changed Conditions—Now it is very 
obvious that there is fault on both sides— 
plenty of it. To be strictly fair I must say 
the predicament the retail trade is now in 
cannot be charged altogether to unfair and 
faulty wholesale methods. Even before we 
got into these bad times, we were meeting 
up with changed conditions, a sort of 
evolutionary period which every line of in- 
dustry has either undergone or is under- 
going. The automobile, the National Good 
Road program; the radio and many other 
things that might be mentioned ; department 
stores, I might say, roadside sales yards and 
other things have helped to create a very 
perplexing problem. 


A Mistake Conceded—The wholesaler is 
ready to admit that he has not always been 
as careful as he might have been in the 
distribution of his wholesale price list; most 
wholesalers see now that they read the cards 
wrong and have been guilty of overplant- 
ing. It is generally conceded, too, that a 
mistake has been made by encouraging 
thousands of men to plant one or two acre 
plots with lining-out stock which has trebled 
local competition for the legitimate retailer 
and in a sense has acted as a boomerang to 
the wholesalers who encouraged this pro- 
gram as they now find thousands of these 
men panicky and offering competition. 

Park and Cemetery Sales—We hold and 
believe that the day is coming when this 
Retail Association will be strong enough to 
correct a national policy of cities, parks and 
cemeteries buying at wholesale. These 
units, as a group, I find do not have the 
privilege of buying at wholesale other things 
that they need. There is not a city in any 
state in the Union (where Nursery stock is 
grown) but what you will find within 25 
or 50 miles a legitimate Nurseryman who 
could fill the needs of that particular city 
from his own stock or amplified with what 
he could buy from the wholesaler. That 
Nurseryman has a right as a taxpayer to 
his state and county, as an employer of 
local labor, and a taxpayer in that state 
and county, to be given consideration. 

I believe that every park, city or ceme- 
tery job should be bid upon only by recog- 
nized, legitimate retail Nurserymen and 
even though quantity purchases mean, of 
course, lower prices, this retailer, whoever 
he is, is entitled to a plus on the deal. 

My experience as a city official'for 17 
years in a city of 25,000 goes to show that 
on practically every commodity that the 
city uses, some dealer in my state gets the 
business and he gets it because, first of all 
he is-lew in price, quality consi . and 


secondly in the background there is a 
strong organization giving him protection 
to a degree that I hope will come to pass 
sometime for our retailers of this country. 

Landscape Architects—J! will again touch 
briefly upon the landscape architect angle. 
We hold we cannot believe that it is either 
fair or ethical for a landscape architect, 
whether he is one who holds a degree of a 
university or whether one who is a graduate 
from the school of hard knocks, to use his 
profession of plan design for a fee and who 
does not buy Nursery stock for resale, that 
he should enjoy an especial privilege of 
wholesale prices to assist him in the promo- 
tion of his own business by giving his client, 
a one-time buyer usually, the benefit of 
wholesale prices as is too often done today. 
A professional landscape gardener is not a 
Nurseryman. How many of-us can go out- 
side of our own profession and get whole- 
sale prices on anything? In my state it is 
a penal offense for a doctor to split fees 
with another doctor or to accept a fee from 
the hospital to which he brings a patient. 
It has been done, we know; but it is just 
too bad if they are caught. 


Importance of the Retailer—The retail 
Nurseryman feels that he has a right to his 
place in the sun; for after all is it not a fact 
that the retailer, by his own efforts through 
his agency force, local advertising or other- 
wise, has done more to create a demand for 
Nursery products and to educate the buying 
public to the uses of things he sells than 
any other single agency? Is the canvassing 
agent going to disappear from the face of 
the earth? It certainly looks like it, be- 
cause you cannot expect-the kind of a man 
we want will be able to make a living with 
things as they are and his legitimate field 
curtailed more and more each year. By 
reason of the breakdown and what we call 
the farm trade, competition has become 
more acute than ever for the ornamental 
business in the large and small city and 
village. 

Wholesale and Retail Agents—Now 
would it be possible for our large insurance 
companies to write the volume of business 
each year which we know they do if there 
were no live wire personal contact agents 
in the field. Selling insurance by mail has 
never been a success and if you wait for 
people to come in and buy a policy, you 
will wait a long time. 

In my judgment there are actually more 
wholesale salesmen in proportion to actual 
wholesale growers than there are retail 
salesmen at work now in proportion to the 
group they represent. It may come to this 
that the wholesale agent and the retail agent 
might better ride together to save expenses. 


Too Many In Nursery Business—An ef- 
fort must be made to eliminate business 
jealousy and in its place substitute a spirit 
of cooperation. There are too many people 
in the Nursery business; that is conceded 
and since the number in the business can- 
not be controlled either by legislation or 
other means, we can at least by organiza- 
tion, education and persuasion get a large 
number to operate under some workable 
plan that will be for the general good. 

Operating overhead of even the smallest 
outfits is very burdensome today. The 
reason, of course, is first a curtailment of 
outlet; second, price cutting; third, the 
ghost which haunts everyone in times like 
now—over supply and over production. 
This may be controlled in some measure by 
the wholesalers using a little better judg- 
ment in not overplanting and by not dump- 
ing every spring unsold surpluses, thus em- 
barrassing their own retailers who have dif- 
ficulty in marketing the stock they have 
bought months before from these same 
wholesalers. 

It has taken many years for the Nursery- 
men to live down the reputation the Nur- 
sery business acquired in earlier years of 
its history by the practices then in vogue 


of sales made through dealers and their 
gangs who were very careful not to come 
back to the same district in many instances 
until years later. There was a time not so 
far distant that the average Nurseryman 
was in the class of the lightning rod man, 
in the minds of many, and in the language 
of the street today, these old operators 
would have been called racketeers. The 
feeling of distrust created by those men has 
largely been dissipated and now other dan- 
gerous and more acute problems face the 
average Nurseryman: the radio, the depart- 
ment store, roadside sales yards and the 
reckless abandon with which wholesale cata- 
logues are distributed. With even your 
own universities teaching wholesale buying, 
it marks the end of the trail for the retailer 
unless he sits up and takes notice and uses 
his strength for his own salvation. In 
other words, a cautious buying public is 
wondering today what it is all about and 
is considering seriously whether there is 
anything like honesty on the part of the 
craft and just what it means to be an in- 
side buyer. 








NEW JERSEY 
NURSERYMEN’S ASSOCIATION 


Fred D. Osman, New Brunswick, Secy. 








Annual convention of the New Jersey 
Association of Nurserymen, originally 
scheduled for one day, March 3, has been 
arranged for a two-day period on Feb. 25- 
26, at the Robert Treat Hotel, Newark, N. J. 

It is the purpose to feature the Washing- 
ton Bi-Centennial Tree Planting Movement 
both as an incentive for increased business 
on the part of members and for the main 
address before garden club members. 

The Ethics of the Nursery Trade will be 
discussed fully and an attempt will be made 
to devise methods of improvement in New 
Jersey. 

Other items on the program will be: 

“Licensing of Nurserymen in 
Jersey.” 

“A Research Program in Conjunction 
With the State Experiment Station on Soils 
and More Economic Production.” 

“Discussion of Standards for Plant Ma- 
terial Before Garden Club Members.” 

FRED D. OSMAN, Secy. 


Officers of the association are: President, 
E. M. Carman, Norwood; vice-pres., M. 
LePiniec, Bergenfield; treas., A. G. Kinds- 
grab, West Orange; secy., Fred D. Osman, 
New Brunswick. 

Directors: William DeBree, Robt. H. 
Eisenbrown, George Jennings, Charles Hess, 
Louis C. Schubert, Frank Schmidt, William 
Wells. 


New 


Comment on Outdoor Living Room— 
“The outdoor living-room has become the 
fashion,” the Nurserymen assure us. Now 
the building industry can understand why 
their services are not needed as much as 
formerly.—Advertising Age. 


An outdoor living-room is not only rela- 
tively inexpensive, but it fits perfectly into 
the plans for a 1932 castle in the air.—Ad- 
vertising Age. 


In any business, the worst kind of com- 
petitor is the one who does not know his 
costs. The time necessary to keep cost ac- 
one is about that needed to care for one 

orse. 
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LONG ISLAND 
NURSERYMEN’S ASSOCIATION 
Henry Feil, Lynbrook, N. Y., Secy. 











Miss Grace Tabor, Huntington, well- 
known landscape architect, Editor Garden 
Department, Woman’s Home Companion, 
and Chairman Landscape Division, Long 
Island Chamber of Commerce Roadside 
Committee, is scheduled to be the princi- 
pal speaker at the meeting of the Long 
Island Nurserymen’s Association, at the 
New York State Institute of Applied Agri- 
culture, Farmingdale, Feb. 1, 2 p.m. Miss 
Tabor will speak on “Roadside Beautifica- 
tion.” 


Upon the invitation of Dr. H. B. Knapp, 
Director of the State Institute of Applied 
Agriculture, the Nurserymen held their first 
meeting of the new year in a spacious lec- 
ture hall of the Institute at Farmingdale. 
In addition to the members there were 
present the Institute’s students in ornamen- 
tal horticulture and two of their instruc- 
tors, F. C. Dietz and Harvey Gray, also Di- 
rector Knapp and C. C. Combs, landscape 
architect of the Long Island State Park 
Commission. 


In welcoming the Nurserymen Dr. Knapp 
explained that the Institute sought to meet 
the practical needs of country living rather 
than to train teachers or scientific workers, 
and by that the “learning by doing” method, 
he outlined the various courses in land- 
scape gardening and flower and plant grow- 
ing and the Institute’s service activities, as 
in analyzing soils, identifying plant mater- 
ials and disease and insect troubles. He 
urged the Nurserymen to call on him for 
any further help the Institute could render 
along these or other lines and cordially in- 
vited them to meet at Farmingdale as often 
as might prove desirable and convenient. 


Mr. Combs, of the Long Island State Park 
Commission, gave a scholarly and illumi- 
nating talk on the principles and problems 
of designing and planting in connection 
with state park and parkway work on Long 
Island. He pointed out the various objec- 
tives of both landscaping and the choice of 
materials, remarking that native plants 
were especially favored and Nursery-grown 
stock was preferred when it could be se- 
cured at prices the commission was able to 
pay. He solicited the interest and aid of 
the Nurserymen in keeping up the work 
of both conservation and beautification. 

At the conclusion of the speech-making 
a business session included election of eight 
new members, bringing the total member- 
ship up to 37. President Henry Van den 
Hoorn also announced the appointment of 
these committees: Reception—Walton S. 
Schorr and C. Van Bourgondion ; Exchange 
Plan—Jac Bulk and John Visser; Parks and 
Playgrounds—Clinton Sammis, Joe Bulk 
and George J. Stone; Publicity—Peter M. 
Koster and Henry Fiel, Jr. A special com- 
mittee, consisting of George Hart and M. 
Ottevanger, was selected to report on ways 
and means of enlarging the small Institute 
Arboretum at Farmingdale. Approximately 
350 plants are needed to complete the ar- 
boretum, so that it might become a center 
for plant study for students of the Insti- 
tute and the general public on Long Island. 
This feature of the Institute should prove 
of great value to local garden clubs. Every 
plant will be labeled for identification. 


Landscape architects and Nurserymen, 
whether members of the Long Island Nur- 
serymen’s Association or not, are extend- 
ed a cordial invitation to attend the meet- 
ings in Farmingdale. 


Through its representative, J. C. Norris, 
Omak, Wash., Stark Brothers Nursery, 
Louisiana, Mo., recently presented shade 
trees for planting by the Malott, Wash., 
Improvement Club.—Hans von Hofgaarten 
and W. C. Epler, Nurserymen, last month 
addressed the Long Beach, Cal., Dahlia 
Club. The latter said a parasite which many 
dahlia growers believe beneficial to the 
plant is harmful. He promised to present 
to each of the first fifteen new members of 
the society a bulb of the Jane Cowl dahlia. 
— Santa Clara, Cal., City Nursery will ech, 
ply 15,000 shade trees to residents next f 
according to Mayor Max Kohner. 





NURSERYMAN 


RUBBER-WRAPT 


AMERICAN 


“Can t Dry Out ~ Sure to Grow” 


P. O. Box 148 





A New and Revolutionary Rubber Sales Container 
for Nursery Stock Sold in Stores and Sales Lots 


COLOR SELLS—Here at last is a colorful and clean con- 
tainer that enables trees and plants to be displayed on a par 
with any other kind of merchandise. 

It comes in numerous colors, shapes and sizes, for ever- 
greens. shrubs, roses, perennials and small fruit plants. 

HOW TO USE—For small shrubs or evergreens with 
muddied roots, place a handful of moss about roots, roll in 
any cheap paper (newspaper is o. k.) insert into rubber bag 
and tie at top. Package is finished. 
merely slip on. 

Sample assortment of bags, in assorted colors and sizes, 

mailed prepaid for $1.00 


RUBBER-WRAPT PLANTS 


For balled plants, 


AKRON, OHIO 


Grade Count Lis 


Offering large assortment in 3-grades. 
If copy fails to reach vou promptly send 


Air- Mail. 


Ask for special prices on surplus varie- 


ties 





Buxus sempervirens and 
B. suffruticosa at reasonable 
prices. Quantity production; 
selected and gaa’ plants 
shipped on each order. 

Write today for new list of 


sizes and prices. 
Canterbury Nurseries, Inc. 
Box A, Easton, Md. 








Are you preserving your copies of the 
AMERICAN NURSERYMAN? They are of 
unmualed historic value. 


Chinese Elm 


JAP. FLOWERING CHERRY 
JAP. WEEPING CHERRY 
PAUL’S SCARLET THORN 
FRUIT TREE SEEDLINGS 


C. L. rates to some point near you. 
Ask for trade list. 


Washington Nurseries 
TOPPENISH, WASH. 











SEEDS 


HERBST BROTHERS, Inc. 
Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 


in “Who’s 
Early orders can have’ St. Louis delivery. 


HOWARD ROSE CO. 


Hemet, California 


shown 





Who” circular. 





PERFECTION 
MARKERS 
Plant Stakes 
Nursery Markers 
Row Markers 
Plot Markers 
Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
4 by ye different markings. 
Stone Mian ard is glass covered. Let us 
help you mark your stock with 
Card 1 1-4x3 in. certainty and economy. 
NO WOOD STAKES 
TO PREPARE 
NO PAINT TO PEEL § 
Use Perfection Mark- jj 
ers and be absolutely 
certain! 
A trial will prove their 
worth. . 
Write for descriptive 
literature and remarkably 
low prices. ; 
S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x41-2 inches 















Rhododendrons, Kalmias 
and Azaleas 


We can supply both collected and nur- 
sery-grown plants of the above in any 
quantities and sizes. 

Orders booked now for fall and spring 
shipments. 


LINVILLE NURSERIES 
LINVILLE, NORTH CAROLINA 


Price list upon application 


Address all communications to: 
L. A. and P. J. A: Berckmans, associates, 
Washington Road, Augusta, Georgia 











NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 
Write for 96-page Wholesale Catalog 
Illustrating over 600 Hand Tools 
A. M. LEONARD & SON 


PIQUA OHIO 








CONIGISKY’S 


HAND COLORED PHOTOGRAPHS 
DOUBLE AGENT’S ORDERS 
Shrubs, Perennials, Ever: med Roses 

oat ~ wt ye _ 
ALOG AND P LIST FREE! 


B. F. CONIGISKY a 











HORTICULTURAL BOOKS 


When in need of one or more books on 
Nursery practice or horticulture in any 
phase, apply for list (158 books) and 
price quotations to: 

AMERICAN FRUITS PUBG. CO., INC. 
P. O. Box 124, Rochester, N. Y. 
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Oklahoma Nurserymen Urge Orchard Expansion 


How Adverse Conditions Can Be Overcome—Question of Varieties of Apples Import- 


ant—Marked Changes in Valuation of Certain Varieties—Instances 
By Mrs. W. E. Rey, sspneeain Oklahoma Nurserymen’s Association 


In his annual address at the convention 
of the Oklahoma Nurserymen’s Association 
President W. T. Fain, Bethany, said: “We 
hear the plea: ‘I can buy my fruit cheaper 
than I can raise it, because of the adverse 
conditions that prevail in this country, on 
account of drouth, late freezes and insect 
pests’. We do have these things to con- 
tend with, but that is almost a universal 
condition. These conditions can be over- 
come to a large degree by proper selection 
of varieties, proper planting, cultivation, 
spraying, and pruning, planting berries, 
grapes, cherries, and peaches, in fact all the 
fruits that are adapted to this climate. 
Sometimes they will all hit and prices will 
be low, but then is the time to prepare for 
the off years. You can always depend on 
berries and grapes if properly cared for, 
and generally on cherries to produce a good 
cro 

al Conard, prominent rose grower, 
Stigler, Okla., said: “Handle the better va- 
rieties of roses; they will bring a better 
class of trade to your door. They will be 
wanted by those who have plenty of the 
common varieties. Purchase the roses from 
a wholesale grower. The bread and meat 
of a wholesale grower comes from you re- 
tail men. We are always glad to make 
better connections with reliable and legiti- 
mate men engaged in the retail business. 
Let us know the better merchandise you 
want; we are glad to grow this for you. 
Do not pln B . the use of such roses as 
Grootendorst and Polyanthas in your plant- 
ings. There is nothing more pleasing than 
certain types of roses properly grouped to- 
gether. There is nothing wrong with the 
rose business that good roses will not 
correct.” 

R. E. Montgomery, state Nursery in- 
spector: “I consider the phony peach disease 
of great importance to the Nurserymen of 
the state. The disease causes the fruit to 
become smaller each year until finally the 
tree bears only knotty, dried-up peaches. 
The disease attacks only roots of the peach 
or nectarine and all kinds of trees and 
shrubs grafted or budded on peach or nec- 
tarine roots. The disease has advanced to 
within a few miles of the southeastern 
boundary of our state. It is just across the 
river from Hugo, Choctaw County. It is 
expected that a great deal of scout work 
will be done in eastern and southern Okla- 
homa this summer by the Plant Quarantine 











One of the most com- 
—— lists published 


VEROSEEM ood and — 
CIDUOUS TREES 


aay MT FY miguir 


STOCK. Write ie ex ae. 
Kelsey Nursery Service 
50 Church St., New York 


Established 1878 
Member A. A. N. 





and Control Administration. The state de- 
partment expects to assist the federal au- 
thorities as much as possible. I consider 
the subject of great importance to the peo- 
ple of Oklahoma, as we grow a considerable 
amount of fruit. We ought to grow more; 
we have excellent climate and soil for the 
purpose. But the number of our orchards 
is decreasing. The one-acre orchard, as ad- 
vocated by D. C. Mooring and our A. & M. 
College, should be encouraged.” 

Prof. G. W. Cochran, A. & M. College, 
Stillwater: “Varieties of fruits for Okla- 
homa is a question of annual interest. Va- 
rieties of a generation ago have been super- 
seded and the new varieties are constantly 
studied. We are having inquiries regarding 
varieties brought out by the experiment 
stations of Iowa, New York and Minnesota. 
These include Delicious, Stayman, Wine- 
sap, Starking, Black Stayman, Blackjon, 
Virginia strain of Winesap and Red Rome. 
It takes ten to twenty years’ experience to 
learn enough about a variety to recommend 
it for extensive planting. Delicious, for in- 
stance, is being replaced by Starking for 
southern latitudes, as the Stayman is or will 
be replaced by the Blaztayman. 

“The grower today wants an apple that 
will bear soon after planting; that will pro- 
duce annual crops, and a tree as well as the 
fruit that is reasonably free from diseases. 
The variety must appeal to the trade and 
in most cases this means a red apple. How 
much better off many would have been who 
planted heavily of the Delicious apple if 
they had used such tried varieties as the 


Queen Rose’s Handicap 
(Continued from page 58) 
cellence, but “we are Radiance mad be- 
cause we do not know what else to buy; 
everything is hybrid tea,’ said a leading 
rosarian in Houston. Yet there are in com- 
merce many true hybrid teas which would 
do as well as Radiance and populate this 
whole country with good roses if the hybrid 
tea class was purified in catalogues and 
the confidence in that once superb class 

was restored. 











CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
country. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation. 


The L W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 











Cc. R. BURR & COMPANY, INC. 
Manchester, Conn. 


A COMPLETE ASSORTED LINE 
FOR THE COMING SEASONS 








Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 








D. W. Grimes, the Winesap, Transparent, 
or even that much-abused variety Ben 
Davis. It would have been better for the 
grower to have waited for information on 
what this variety can be expected to do. 
Another variety that has been widely adver- 
tised is the Golden Winesap. Today nobody 
would think of planting it. Now we have 
the Golden Delicious. This is the only va- 
riety of the newer ones that I feel is worthy 
of planting to any large extent. It is not 
without fault, for unless it hangs on the 
tree until it is ripe, it will shrivel badly.” 








| KENTUCKY NURSERYMEN’S 
ASSOCIATION 
Alvin W. Kidwell, St. Mathews, Secy. 











ane for seventh annual convention 
of Kentucky Nurserymen’s Assn., Feb. 2 
at Lafayette Hotel, Lexington: 

“My Landscape Experience During the 
Past Year,” N. R. Elliot, University of Ken- 
tucky, Lexington. 

“Research Problems of Interest to Nur- 
serymen,” L. C. Chadwick, Assistant Pro- 
fessor Floriculture, Ohio State University, 
Columbus. 

“How Transient Peddlers Affect the Nur- 
serymen and Recommendations to Help 
Curb This Practice,” Professor W. A. Price, 
State Entomologist, University of Kentucky. 

“Landscape Problems,’”’ Mr. Johnson, R. 
L. Haag Nurseries, Louisville, Ky. 

“Kentucky State Parks and Possibilities,“ 
Mrs. James Darnell, Executive Secretary 
ney State Park Commission, Frank- 
ort. 

“How the Nurserymen Can Help Our 
Beautification Project,” Mrs. James Means 
Robb, Nicholasville. 

“Trends in the Nursery Business,’”’ L. C. 
Chadwick. 

Officers: President, A. L. Heger, Coving- 
ton; vice-pres., Theo. Zollinger, St. 
Mathews; secy., Alvin W. Kidwell, Sparta; 
treas., Douglas L. Dew, St. Mathews; com- 
mitteeman, Chas. Michler, Lexington. 


The name of Paul’s Nursery, Fresno, Cal., 
has been changed to Bear State Nursery, 
says H. B. Stafford who has purchased R. 
D. Paul’s interest and is joint owner with 
W. W. Waggoner who had been associated 
with Mr. Paul. Mr. Stafford has been man- 
ager of the Melchor Sand Nursery. 


THE WESTMINSTER NURSERY 


Westminster, Md. 


Offers in carlots or less— 
CALIFORNIA PRIVET, 1 and 2 yr. in grades 
LOMBARDY POPLARS & ORIENTAL PLANES 
SHRUBBERY, 14 to 6 feet. 

Upwards of 750 varieties of PERENNIALS, 
exceilent assortment. EVERGREENS, good as- 
sortment, large supply of Thuja Pyramidalis, 
also lining out stock from 1 and 2 year trans- 
plants in beds and field, also 23 inch pots. 

Attractive prices will be quoted. Send us 
your want list. 











SACRIFICE PRICES 


New Prices 5% Guat Elm T: 
Fy “Fer 100 100 


6- 8 feet...... 1-2 tack: 
8-10 feet...... e 
1%-1% inch. soe " 175.00 
PFUND-BELL ane 
Lake Street, Elmhurst, Illinois 
200 Acres of Choice Nursery Products 

















YOUR BUSINESS ANNOUNCEMENT THE YEAR AROUND IN 


The Mirror of the Trade AMERICAN NURSERY MAN Read from Cover to Cover 


Will protect your interests in a medium u regularly by competitors and you need give the matter no further thought knowing that 
your sign is displayed day and night from coast to coast as Nurserymen repeatedly turn these pages in reference. 
$3.80 per column-wide inch per month (TWO INSERTIONS) under yearly term. 


Ferms close: 10th and 25th AMERICAN FRUITS PUBLISHING CO., P. O. Box 124, Rochester, N. Y. 
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February 1, 1932 AMERICAN NURSERYMAN 
PENNSYLVANIA NURSERY- | | 
MEN’S ASSOCIATION | FRUIT TREES E. P. BERNARDIN 
H. L. Haupt, Hatboro, Secy. | Apple, Peach, Cherry, Plum 
Program, Pennsylvania Nurserymen’s Parsons 
Association, Hotel Adelphia, Philadelphia: SHADE TREES 


Feb. 2, 1.00 P. M. 

President’s Address—L. A. Needham. 

Executive Committee Report, Adolph 
Muller. Legislative Committee, Albert 
Meehan. 

Report of Treasurer. 

Appointment of Nominating Committee. 

Developments in Quarantines, J. H. Hum- 
phreys. 

Round Table Discussions: 

Advisability of National Retail Assn. 

Prices for Spring 1932. 

What We Can Do To Help Business in 
1932. 

A Get-Together Dinner at 6:30 p. m., to 
which all members, visiting Nurserymen 
and their wives are invited. 

After the dinner the members will join 
the Florists’ Club of Philadelphia in their 
regular February monthly meeting, also at 
the Hotel Adelphia. 

Feb. 3, 10:00 A. M. 

Modern Trends in the Nursery Business, 
Prof. J. P. Porter, Cornell University. 

Acid Soil Plants, Dr. E. T. Wherry, Uni- 
versity of Pennsylvania. 

Report of Auditing, Nominating Com- 
mittees. 

Election of officers. Unfinished business. 

Installation of officers. New business. 


Program for annual convention, Wiscon- 
sin Nurserymen’s Association, Republican 
Hotel, Milwaukee, Wis., Feb. 11, 1932: 

Business Session. Members only. 10 a. m. 

Mayor Hanson, “‘What Has Been Accom- 
plished in Organizing the Retail Nursery- 
men’s Association.” 

Afternoon Session, 1 P. M. 

Public cordially invited to attend. 

Address of Welcome, Harry J. Bell, Ex- 
ecutive Director, Milwaukee Association of 
Commerce. 

E. H. Niles, President, “Review of Work 
of Association with Suggestions.” 

Haskel Noyes, Chairman Wisconsin Con- 
ee Commission, “Conservation Prob- 
ems.” 

George W. Haverstick, Secretary Wau- 
kesha Chamber of Commerce, “Advantages 
to Nursery Industry of Cooperation with 
Existing Agencies Interested in Promoting 
Horticulture and the Beauties of Wis- 
consin.”’ 

M. R. Cashman, of the McKay Nursery 
Co., “Observations Since Joining the Wis- 
consin Nursery Group.” 

E. Chambers, State Entomologist, 
“‘New Developments in the Nursery Inspec- 
tion Work.” 

H. J. Rahmlow, Secretary Wisconsin 
State Horticultural Society, ““Work of the 
Horticultural Society Affecting the Nursery 
Industry.” ‘ 

Banquet, 6:30 p. m. 

Evening Session, 7:30 P. M. 

The public is cordially invited to attend. 

Community Singing, led by H. J. Rahm- 
low. Solos, Mrs. Wm. Bowers, President 
Wisconsin Garden Club Federation, and 
James Livingston, Jr. 

Address, Charles R. Hill, Commissioner 
of Agriculture of Wisconsin. “Agriculture 
in Denmark.” 

Association Officers: President, E. H. 
Niles, Hartland; vice-pres., L. J. Baker, 
Fond Du Lac; secy.-treas., M. C. Hepler, 
Pardeeville. Directors: Charles H. Hawks, 
Jr., Wauwatosa; James Livingstone, Mil- 
waukee; Carl M. Gerlach, Milwaukee. Pub- 
licity Director: Thomas Pinney, Sturgeon 
Bay, Wis. Legislation Committee: W. G. 
McKay, Madison; E. H. Niles, Harland; M. 
C. Hepler, Pardeeville; F. C. Edwards, Fort 
Atkinson; N. A. Rasmussen, Oshkosh. 


Big Individual Work—In his remarkable 
work of helping to awaken national inter- 
ests in reforesting the millions of acres of 
idle and abandoned land in this country to 
provide lumber for another generation, 
Frank S. Betz, Hammond, Ind., delivers pre- 
paid 50 evergreen trees for less than mil- 
lions here paid for one tree or for less than 
one can hire a gardener to plant them. 





APPLE SEEDLINGS 


PEAR SEEDLINGS 
Japan and Ussuriensis 


SPIREA VANHOUTTE 


PRIVET 
Amoor River, North 


HYDRANGEA PANICULATA 
GRANDIFLORA 


RHUBARB 
Myatt’s Linnaeus 


J. H. Skinner & Co. 


TOPEKA, KANSAS 

















Wholesale Nurseries 
PARSONS, KANSAS 
Established 1870 





Specialties 

Amoor River North Privet, 2 yr., 
2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 4} to 8 ft. Stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
American Elm, 8-10 ft. to 3 in. cal. 
Lonicera Bella Albida, 2-3 to5-6 ft. 
Deutzia Pride, 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft. 
Elders Asst., 2-3 to 4-5 ft. 
Cornus Asst., 2-3 to 4-5 ft. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yr. 
EVERGREENS—Biotas and Jun- 

ipers, in good supply. 

Long List of Ornamentals 


in generous supply. 
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[PEACH PITS 


THE 
Howard- 


Company 
Hickory, N. C. 


——— om ae 


CLARK'S 


PARAPIN 


TRADE MARK 


WAX 


AN ELASTIC PARAFFINE COATING SEAL—USED IN ORCHARD, FARM AND NURSERY 
ROSE BUSHES. CURA, TEE ond DU, ORIN BAS, 
end BORERS REDUCES SCALD—GRAFTING 


BU0OINS 
For intormanen ond NEW LOW PRICES, WRITE 


MILFORD, CONN 





fe 
REPEL 
V/ALTER E. CLARK & SON 


7,000,000 EVERGREENS 
Lining om —_ ws a 
tings, Transplants an 

mens up to 10 ft. Rock Garden 
plants in 200 varieties. Hardy 
outdoor Ferns in 20 varieties. 
Our trade list will interest you. 


FERNDALE NURSERY 


Ludvig Mosbaek, Askov Minn. 


MUGHO PINE 


Our Specialty. 
Also a complete line of Evergreens. 


Fairview Evergreen Nurseries 
Fairview, Erie Co., Pa. 























Say you saw it in “American Nurseryman.” 


NOTICE 


All “American Nurserymen” wishing to 
do business with Europe should send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 
traders. Annual subscription to cover cost 
of postage, $1.85. Money orders payable 
at Nottingham. 

As the H. A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to thc nursery or 
ceed trades. Address 


Horticultural Advertiser (1930) Ltd. 
Nottingham, England 





CHINESE ELM= 


Excellent trees of this elm are 
offered from our blocks for 
| shipment in all sizes. 

‘e will quote special prices on 
this item and on Oaks, Maples, 
Elms, Evergreens, Shrubs, Vines, 
Privet, Fruit Trees, etc., etc. 


Mount Hope Nurseries 
Lawrence, Kansas 








Complete line of 


Shrubs 


Plants 
Prices right. 


JOBBERS’ TRADE SOLICITED 
T. W. RICE, Geneva, N. Y. 


Wholesale and Retail Nurseryman 


Trees 








**] Started asa 
Nurseryman”’ 


Anthony Mazzetti of Tucka- 
hoe, N. Y., writes: “Your 
lessons were a great help in 
gaining the position I now 
hold. I started as a nursery- 
man but now I am a land- 
scape salesman receiving a 
far bigger salary. I thank 
you for the wonderful atten- 
tion you gave during my 
course of study, and as a 
graduate of your school, I 
recommend it very highly.” 





Anthony Mazzetti 


Learn Landscape Architecture 
At Home - - By Mail 


If you own a nursery, it will greatly in- 
crease your profits. If you work in a 
nursery, it will raise your salary. Our 
home study course will prepare you in 
less than a year to enter this profitable 
work. Send coupon for FREE booklet 
describing the course and opportunities. 


AMERICAN LANDSCAPE SCHOOL 
71 Plymouth Bidg. Des Moines, Ia. 
,Twene send me a Free Booklet mentioned 
above. 
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Crown Gall Problem Still Confronts the Trade 


Number of Trees Discarded Because of Galls Is Serious Drain on Resources—Definite 


Progress in Control Reported—Overgrowths Objectionable Regularly 
By E. A. Siegler, Pathologist U. S. Department Agriculture, Washington, D. C. 


Recently the writer visited a number of 
Nurseries in the Middle West to make ob- 
servations on crown gall on grafted apple 
trees. As Nurserymen in this section can 
testify, the problem of controlling the 
various malformations on apple grafts still 
confronts us; the number of trees discarded 
because of galls constitutes a serious drain 
on the Nurseryman’s resources. The Nur- 
serymen, to show their keen desire for re- 
lief from the losses incident to this disease, 
have donated many thousands of dollars 
for scientific investigations. Later, appeals 
for support for these investigations brought 
generous response from Congress, possibly 
because the Nurserymen themselves had 
previously given such a concrete evidence 
of good faith in their desire to have this 
subject studied. 

As reported by Henry Chase at the last 
meeting of the American Association of 
Nurserymen, the crown gall project is now 
being directed by Dr. M. B. Waite, of the 
U. S. Dept. Agr. It is believed that the 
phase of the problem dealing with control, 
in which of course the Nurserymen are most 
interested, is somewhat on the way to solu- 
tion. Definite progress, at last, can be re- 
ported. 

Overgrowths Objectionable 


“Overgrowths,” regardless of their cause, 
are objectionable from any standpoint. Our 
experiments have shown, however, that in 
the case of many varieties overgrowths 
either do not appear or are reduced to the 
minimum numbers when precautions have 
been taken to exclude bacterial parasites. 
The problem of paramount importance, 
therefore, has been to control malforma- 
tions caused by bacterial organisms. The 
problem of diagnosing or establishing the 
cause of certain overgrowths has been 
greatly complicated because crown gall 
manifests itself in at least two distinct 
forms, viz, (1) the smooth type of gall such 
as is commonly found on the stone fruits 
wherever grown and on the pome fruits es- 
pecially in the Northwest, and (2) the 
“hairy root” or “woolly knot” type which 
is common on the apple in the Nurseries in 
the Middle West and East. Erwin F. Smith 
and Miss Nellie Brown were the first to 
isolate the organisms causing these distinct 
types of galls and recognized the “apple 
hairy root organism.”” The writer accord- 
ingly has referred to the organism causing 
the woolly knot or hairy root type of gall 
as the “apple strain’ of the crown gall or- 
ganism (Bacterium tumefaciens), but re- 
cently Dr. Riker et al have considered it to 
be a distinct species. They have named 
this organism Phytomonas_ rhizogenes. 
Therefore, in the future, the reader will 
probably find this apple hairy root organism 
referred to either as Phytomonas rhizogenes 
or as the apple hairy root strain of the crown 
gall organism, Bacterium tumefaciens. 

Now that the bacterial nature of these 
“woolly knots” or “hairy roots” is definite- 
ly established the problem of control be- 
comes clarified and control methods can be 
divided into three main groups: (1) Well 
knit unions; (2) Prevention of infection 
after planting the grafts; (3) “Clean” 
seedlings. 


(1) Well knit unions—Our experiments 
have demonstrated that the graft unions 
are not as susceptible to infection after cal- 
lusing as they are during the callusing 
period. Therefore any operation which 
will cause a well knit union in a short time 
will aid in control. This can be accom- 
plished by means of the wrap and possibly 
by regulation of the temperature at which 
the grafts are stored. It is believed that 
the tape wrap recommended by Dr. Riker 
is an efficient one. Our recent experiments 
with a rubber wrap have given us promis- 
ing results and we hope to be able to make 
definite recommendations along this line by 
next year. The temperature at which the 
grafts are to be stored may have to be con- 
sidered. Our preliminary experiments indi- 
cate that at least for some varieties a tem- 
perature warmer than that in the average 
storage cellar used for storing grafts may 
be of great benefit. 


(2) Prevention of infection after plant- 
ing the grafts——With reference to infections 
after the grafts have been planted, we hope 
to develop a safe disinfectant which can be 
applied to the grafts at planting time so as 
to protect the union and other regions for 
as long a period as possible. Thus far we 
have paid but little attention to this phase 
of the problem. At present it is desired to 
emphasize the importance of using “clean” 
seedlings and well knit unions. 


There is no question concerning the great 
difference in varietal susceptibility. There 
may also be considerable difference in seed- 
ling susceptibility. Instances are known 
where grafts made from certain lots of 
seedlings have produced-trees with a large 
percentage of galls regardless of the wrap. 
There is a strong possibility that these galls 
may be due to contamination of the seed- 
lings with the organisms rather than to an 
inherent susceptibility. 


(3) “Clean” seedlings—‘“Clean” seed- 
lings mean that seedlings should be as nearly 
free as possible from surface contamina- 
tions with the organisms. It is desired to 
emphasize this point because our recent ex- 
periments have definitely proved that a 
large percentage of “knots” developing in 
the Nursery is due to the presence of the 
organisms on the surface of the seedlings 
at grafting time. The problem has been to 
secure a safe disinfectant for these seed- 
lings. Many years ago Dr. M. B. Waite 
used a solution of formaldehyde, and early 
in our experiments we used a solution of 
bichloride of mercury to disinfect the seed- 
lings. On account of injury to the stand 
we experimented with the use of Semesan 
which gave good results in earlier years 
but which recently has not proved so effi- 
cacious. Last season we again experimented 
with bichloride of mercury in more dilute 
solutions and this treatment gave good re- 
sults so far as control was concerned; but, 
unfortunately, the stand was not so good 
with the grafts grown from seedlings treat- 
ed with the bichloride of mercury as the 
grafts grown with the seedlings which were 
not so treated. There is no question, how- 
ever, that the principle of disinfecting the 
seedlings is correct, and although bichlor- 
ide of mercury solution may not be the best 
disinfectant to use, it is apparently the most 
promising one at the present time. 


Therefore it is suggested that the indi- 
vidual Nurseryman might want to grow a 
smali percentage of his grafts made with 
seedlings that have been given (a) a pre- 
liminary washing with water to remove sur- 
face dirt; (b) a one-minute dip in bichloride 
of mercury at the rate of 1 to 10,000 (8 
tablets in 10 gallons of water) in a wooden 
tub (Caution—tThis solution is a deadly 
poison); (c) at least two rinsings off of the 
bichloride of mercury in fresh water, usin 
a tub that has been thoroughly disinfec 
with either bichloride of mercury or boiling 
water and making sure that the bichloride 


> 

of mercury is washed off the seedlings im- 
mediately after they have received the dip. 

Although these recommendations may be 
subject to future modification, it is sug- 
gested that they be carefully followed. 
These grafts made from disinfected seed- 
lings should be planted in rows adjacent to 
the same variety of grafts made in the cus- 
tomary manner. The grafting knife should 
be dipped in the bichloride of mercury solu- 
tion and rinsed off with water before using. 
We would be very glad to learn the results 
after these trees have been dug. 

Nurseryman Can Aid 

In this connection, the Nurseryman can 
be of great aid in these investigations if he 
will put his individual problems up to us. 
Obviously, we can inspect only a small 
fraction of the plantings; but we have tried 
to hit the “high spots.’”” Now that so many 
new varieties of apples are being put on 
the market it is essential that we consider 
them from the standpoint of crown gall. 
Cortland, for example, is extremely sus- 
ceptible, possibly more so than Wealthy; 
Delicious seems to run very “clean.”” The 
galls on the scion part of Wealthy grafts 
are sometimes more abundant than those at 
the union. Facts like these may seem trite 
to the Nurseryman who knows them, but 
for our mutual benefit we urge that speci- 
mens accompanied by letters stating as 
many pertinent facts as possible in the case 
be sent us whenever any particular variety 
shows a high percentage of “knots.” 

Although we have worked mainly in the 
middle west and have largely confined our 
investigations to the apple, we are fully 
aware of the national aspect of the problem 
since all sections of the country apparently 
have their crown gall problem. Experi- 
ments on raspberry and stone fruits are 
now under way and as opportunity affords 
we hope to do more active work on the con- 
trol of crown gall on these hosts. 





MISCELLANEOUS 








STOCK FOR SALE 


NORWAY MAPLE 18-24 and up to 6 ft. 
to line. 6-8 and 8-10 ft. 1%-1% cal. 
Frank G. Long, New Carlisle, Ohio. 


TOBACCO POWDER 


STERLING TOBACCO POWDER for fumi- 
gating and dusting. Kills Aphis, thrips, 
green fly, black fly, ete. 5% nicotine con- 
tent. Used by leading growers. 25 Ibs. 
$2.00, 100 Ibs $5.00. Sterling Remedy Com- 
pany, 1403 Cypress, Louisville, Ky. 


TRADE LITERATURE 


LANDSCAPING THE HOME GROUNDS, 
by L. W. Ramsey. Pages 170. Illustrated. 
$2.00 postpaid. American Fruits Pub’g Co., 
P. O. Box 124, Rochester, N. Y. 


ELEMENTS OF PLANT SCIENCE, by 
C. J. Chamberlain. An introduction to the 
study of plants by one with experience in 
imparting knowledge of principles of plant 
culture of practical value. $1.90 d. 
American Nurseryman, Rochester, N. Y. 

ROCK GARDEN AND ALPINE PLANTS, 
by Henry Correvon. Pages 544, with illus- 
trations in black and white and color. $6.00 
postpaid. American Fruits Pubg. Co., Roch- 
ester, N. Y. 

BAILEY’S STANDARD CYCLOPEDIA OF 


HORTICULTURE, 8 vols. Illustrated. Fully 
indexed. 3639 pages. Indispensable for horti- 


























cultural reference. The standard authority 
everywhere. Sold only in complete _ sets. 
Price $35 r set. American Fruits Pubs. 


Co., P. O. x 124, Rochester, N. Y. 
LIST OF 160 BOOKS on Horticultural subjects 
Field, Ornamental 


N Greenhouse, 
pen “ a. —— 
neects, Le - 
—_ American 


Gardening. sent on 
Fruits Pubg. Co., P. O. Box 124, ester, N. Y. 
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FREDONIA GROWN 


Grapes, Currants, Gooseberries 
Blackberries and Raspberries 


A complete stock in all the standard varieties 
including the new 


Fredonia, Ontario & Portland Grapes 


5,000 Extra fine 1 yr. 1 Downing Gby. 
5,000 Extra fine 1 yr. 1 Réd Jacket Gby. 


SEND YOUR WANT LIST FOR QUOTATIONS 


FOSTER NURSERY CO. Inc. 
FREDONIA, N. Y. 


Office and storage one block off Route 20 














Your Advertisement In 


This Size Space 
Will Go Into 
Every State In the Union 


$9.40 per Issue 


(Under Yearly Term, $8.45) 


AMERICAN NURSERYMAN 


P. O. BOX 124 ROCHESTER, N. Y. 























SPRING -- 1932 
CAR LOTS 


APPLE, CHERRY—! and 2 years 
ELM—Sizes up to 3 inch 

MAPLE, SOFT—Up to 4 inch 
MAPLE, NORWAY—1Up to | 3 inch 
PEONIES—50,000, 3 to 5 eves 
BARBERRY—12/15, 15/18 and 18/24 
SPIREA, V. H.—3/4 and 4/5 


ARBOR VITAE, GLOBE-—12/18, 18/24, 2/2} and 
24/3 


ARBOR VITAE, PYRAMIDALIS—3/4 and 4/5 
PINE, MUGHO—15/18, 18/24 and 2/24 


SPRUCE, NORWAY—Very bushy and compact, 
18/24, 2/24, 24/3, 3/34, 34/4, 4/44 and 44/5 


A general line of other items in lesser quantities. 


C.M. HOBBS & SONS 


BRIDGEPORT, INDIANA 


Established 1875 
LARGEST NURSERY IN INDIANA 























We Will Mail 
TRADE CIRCULARS 
PRINTED MATTER 


Addressed to 


“ AMERICAN NURSERYMAN” LISTS 


Your Mailing Problem Solved 
The AMERICAN NURSERYMAN mai: 
ing lists are declared to be the most ac 


curate in existence—-the result of years 
of compilation and hourly revision to 
keep them up to date. Directory lists 


are necessarily jncomplete and out of 
date. They are postage-killers. 
A SUPERIOR DIRECTORY SERVICE 
Send us your Trade Circulars, Price 
Lists, Bulletins, etc., for mailing out to 
our comprehensive lists of Nurserymeu 
of U. S. and Canada, in any lots from 
1,000 to 5,000 in certain states or sec- 
tions if desired, at following rates: 


| 
| 
| 
Lists rental ...... Pe comes he ade $4.00 


ee 3.50 

Folding per fold... ... ceccccccccces 75 
ee re ee 1.00 

Mailing* (single inclosure)........ 2.00 ca 


(Each additional inclosure $1 per M Wa 





Judsonia, Ark., Box No. 45 4a 





s 
Strawberry Plants 


of Quality 


We Have a Full Line of Standard Varieties 


Per 1000 

1,000,000 Mastodon, to the trade........... $7.50 
SE SPOMOOIIUO 5 vc cccccccesccccscess 4.25 
2,000,000 New Blakemore.................. 3.00 
EE ER 2.25 
EE I TIE EE, ER Ne SE 2.50 


_ Great New Youngberry, a fine new Dewberry—fruits an inch 
long, come in right after strawberry crop. 125,000............ 25.00 
All prices f. o. b. here. We have all kinds of stock you may want. 


SEND FOR TRADE LIST AT ONCE 





J. A. BAUER 


The Strawberry Plant Man 











Cash in advance required for postage 
stamps or other material supplied by us 


*Special Mailing Charge—In cases 
where extra labor is required in order to 
conform to special government postal 
laws and regulations (Section 435% P. L. 
& R.) as to sorting, etc—$2.00 per M 
extra. 

Matter may be sent to us folded; Gov- 


LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 








ernment stamped envelopes may he 
used; thus eliminating folding and stamp 
ing costs at this end. 

Exclusive, Comprehensive Lists. Time 
Saving. Your Malling Problem Solved. 
AMERICAN FRUITS PUB’G. CO. 
P. O. Box 124 Rochester. N. Y. 








A. E. WOHLERT, 


Japanese Roseflowering and Weeping 


Cherries, Flowering Crabs 


All Sizes 
Narberth, Pa. 


















ee 


al a a. ‘ak Wa ak VF. a WF ‘al VF. as wa Na'aNalsy + ‘ak Va ‘al Va ‘ak Va OalaNhale VA kVA Ox 





€, 


Is 











Te? Ea bee 
sad | : {' 








s 
' 
s 

1 








vine) * 
% er) 
























































A 
(i 
U*sEU Ze U 4 UAE UY UY 


— 
du 
bb bi >» ne ras 3 ] Atha a! 
mT. Mugho Pine 6 to 8 inch xx 
Pfitzer Juniper Hill Dundee Juniper Squares in background are two inches apart 


HILL EVERGREENS 


Famous since 1855 





enE rcncicichich EE 88 = Aail’s Evergreen Grafts 

















Juniperus chinensis pfitzeriana Peed and aaea kee " 
7 ™ Ps | ite ee ee See oboe wae 100 1000 
e / Bnet te eee e eee eees 4 Juniperus chinensis albovariegata (White Leaf Chinese Juniper) 
Juniperus communis depressa . .........-.------ TIED c cenatd cadnds ncphacesugetcessnel $25.00 $200.00 
i q Juniperus chinensis pyramidalis blue (Column Chinese Juniper) 
Suniggeen comqueels Gigeges ayes «..--.------+: : I re 0a ton ees svecese aus cn 25.00 200.00 
Juniperus communis depressa plumosa ............ Juniperus chinersis pyramidalis green (Column Cninese Juniper) 
NE MEE GEE nce ace tcriposcsczecede _ SA A EE Gulia obit awe ce heb cases coeocescess 25.00 200.00 
sa , Fina x Steere Pocseseretene e Juniperus chinensis sargenti green (Sargent Juniper) 
pipes ae douglassi .............-+-- . NN I sie Netacen canta wa uta ewes 9:94.06 25.00 200.00 
I, ane 55 a Os 04.6 4¢6K 4s 44 Ree SCARE eT r x - 
Juniperus chinensis sargenti blue (Sargent Juniper) 
Sunigeres RAAT phe echo anpbebbapmgentes: . A I oe ne dane pws cose esas 25.00 ...... 
Juniperus sabina horizontalis .................+:-- Juniperus communis depressa, Vase Shaped 
Juniperus sabina Von Ehron ..........°).....005: TE a) FR, PP PerrrrrrTT i Teri 25.00 200.00 
4 2 ia One ee nee eens ° Juniperus communis depressa aurea (Golden Prostrate Juniper) 
Juniperus virginiana .........- +. 06+ -e sees se eees . es HTN WS. 5 66s dv ate aca she -0 end oan denied 25.00 200.00 
Ree Ne a ee % Juniperus communis depressa prostrata 
Juniperus virginiana cannarti ................++:5 v 
Juniperus virginiana glauca .............. a Grafts, 8-10 SD « ah 00 6b.9a teks dec dee die cent eee 25.00 200.00 
Juniperus virginiana kosteri ..................-- " y Juniperus japonica (Japanese Juniper) (Procumbens) 
Juniperus virginiana pyramidalis ........... Pie 4" SS Rae ee i ee eee 25.00 200.00 
Pinus mughus ..........- 05-5 s eee c eee eee reece in. Juniperus japonica nana (Hill Japanese Juniper) 
bs On eee eee eee eee eee eee eee eees - Ti 2 ciatcedawainsss<esneme oesnne +i ee” askes 
Pinus nigra et eee ee ee ee ee 50.00 Juniperus sabina horizontalis (Bar Harbor Juniper) 
“ “ a pet cage - < ee CE once chc ad géheessenkdedee esas Ga 25.00 200.00 
Pseudotsuga dougiassi RRS Tee ye ee x Juniperus sabina von ehron (Von Ehron Juniper) 
“ ry et eee eee EEE. dc cchsctceds evpwesaesseseee 6a 25.00 200.00 
e me. ee Ke eee takeha 6a0 eek amen . Hill's Silver Juniper 
- TTT CUTE TET TIT TL iter . Dt Mi Whi ddt cadebes peaked Whe hoes Awa oe 25.00 200.00 
Thuya occidentalis cciesae eckws dba ckbee bu ceeaeue Blue Moon Juniper 
Thuya at eek BIE MUIR ni65 «.nje's.o «i's «nied % ? _ Grafts, 8-10 inch whee Specs eee » SSeut seers seers ee BOBO sn cee 
Thuya occidentalis douglassi pyramidalis .... ea Juniperus squamata meyeri (Meyer Juniper) 
Thuya occidentalis Little Gem i Ce Ch. 66... hiudd Wee en ee se cbdeoes eee ke 25.00 200.00 
Thuya occidentalis pyramidalis Juniperus virginiana cannarti (Cannart Redcedar) 
o be ee ec cuh Ga, che hala Wdee. cede ecomey 25.00 200.00 
- a “a Juniperus virginiana elegantissima (Goldtip Redcedar) 
es pa ~ A Din dubncs. 66s Gags 6 908940060 0640 25.00 200.00 
Juniperus virginiana glauca (Silver Redcedar) 
bs stalin: newton sea: ee a 25.00 200.00 
Thuya identalis r thalli Juniperus virginiana pyramidalis hilli (Hill Dundee Juniper) 
= “5 i Ce es oa i tak Cae cae © han ae 25.00 200.00 
Thuya occidentalis WEEE Er tercecvessereceaess Juniperus virginiana schotti (Schott Redcedar) 
Roe REb es FO Wet wees CHER ratte, Be1Q TER .wcccocecccccsecccccccccccccsss SOD S0RG0 
Wagve ceeage wenPeees «-..-+-+5-++-0>+: os : oe ~=sPicea__pungens kosteri (Koster Blue Spruce) 
ieee: RR bcs c Ux Riedie vend cas aeo i i Se Stn cinbanedie ia berees 0 00s veceees ox ee 
- _ ae an 10-12 in. 250.00 Pinus tanyosho (Jupanese Table Pine) 
0—Indicates seedlings. Each x indicates one transplanting. GN Ga Sad Phe ha hoses banescecnceces 30.00 250.00 


25 of the same variety and size at the 100 rate, 250 at the 1000 rate. 
We allow 3% discount and box free when cash accompanies order. 


Send for a copy of Hill’s Trade List. Descriptive catalog with illustrations in colors will also be sent on request 


D. Hitt NURSERY Co. 


Evergreen Specialists - Largest Growers in America 


DUNDEE, ILL. 


BOX 402 
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